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in this issue 
A Survey of New 
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Pg. 35 


: 


New Irwin 2-way sales-maker 


(1) 13 fast-selling 62T auger bits 
(2) with Sell-O-Bit metal display 


the original solid 
center auger bit 
. 


Gives you a full-time auger bit 
salesman in only inches of space wumnctom om — aaa 


\ product well displaved means extra sales. So pu 
Irwin's 2-Way Sales-Maker to work in vour store 
You get a sturdy metal Sell-O-Bit display. You vet 
an open stock assortment of 15 Irwin 62T Auger 
Bits America’s best known and fastest-sellir 
And all for a modest $9.93 investment. The retail 
value is a healthy SIELOO which means a 


profit tor you 


Irwin's Sell-O-Bit) Display 
Requires only inches of 
holds 15 Irwin Auger Bits 
speci il spring steel clips. Shows hole 
selection by clerk or customer. Order 
2-Wavy Sales-Makers today. Put them to 

key trafhe points in vour store. And 

at it order some extras for over-the-count 


too. You'll need them 


Order from your Irwin jobber today 
Stock No. D-13 
2-Way Sales Maker includes 13 Irwin 62T Auger Bits 
and metal Sell-O-Bit Display. Packaged in one carton 


Auger Bit Assortment includes Irwin 62T size 


5/16, 3/8, 7/16, 1/2, 9/16, 5/8 
13/16, 7/8, 15/16, 1 inch. Fast selling 


Retail Value: $14.90 per 13 bit 62T « 


Dealer Cost: $9.93 for both Irwin 
ment and new Sell-O-Bit display 
for you for each assortment. 


the original solid 
center auger bit 


IRWIN a THE IRWIN AUGER BIT COMPANY 


screw driver 
Wilmington, Ohio, USA 
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peer aegeda 
PP PAsARAA 


STANDARDIZE ON “NATIONAL’’ 
... for the most complete line 


Because National makes the most complete line of tasteners 


produced by anv single manutacturer ou Can Deneht Dy 
one-source buving of the highest quality tasteners. With the 
entire line packaged in sturdy boxes with color-coded labels 
for tast identification, vou'll keep your stock handling costs 


to amitinimum another reason why it pays to Standa d Cc 


on National. 


THE NATIONAL SCREW & MFG. COMPANY 
Cleveland 4, Ohio 


Pacific Coast: National Screw & Mfg. Co. of Cal. 
3423 South Garfield Ave. « Los Angeles 22, Cal. 


ational ical ‘MA veniene @inetan Chester Hoists 


e 8) 
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Advertisements like this, appearing regularly in regiona 


farm papers, are catching the attention of fence buyers 


ASK YOUR JOBBER...about Bethlehem Fence 
... Steel fence posts... barbed wire... 
nails and staples . . . bolts and nuts 
... bale ties... baler wire . . . cdothes i ae ll 


————_—— TwLEM — 
some BETH LEME hg cen me 


| } 


, \ ty iat { \| 


line and other Bethlehem products. ‘ if | 
+! 
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GIVE YOUR 
WICKING SALES 
A BOOST 


the 3 R/M reliables 


KINDLERITE 


R/M’s standard quality 
woven asbestos kindler. A 
sturdy, long-lived wicking 
with wire core in both warp 
and filling yarn. Packaged 
5's ft., 6 ft. and 100 ft. to 
the box. In widths of 's”", 


QUIK FLAME 


The most efficient kindler 
ever developed for range 
burners. Patented open 
mesh construction provides 
best possible results with 
distillate oils. The extra- 
heavy wire core yarn keeps 


WOVEN GLASS 


The acme of perfection in 
stove kindlers. The only 
glass wicking woven with a 
wire core in every strand to 
protect the burning edge. 
Packaged 5'» ft., 6 ft. and 
100 ft. to the box. In widths 


the kindler upright in the of %”, 1°, 1%" and 1%". 
burner channel. Glass yarn 


1”, 1%" and 1%". 


at burning edge facilitates 
the removal of carbon de- 
posits. Packaged 6 ft. to the 
box. ‘s” and 1°.” wide 


R/M lighting rings provide long life and trouble-free perform- 
ance in wickless kerosene stoves and heaters. The public 
knows this; so keep them in stock and keep your customers 
happy. All of them are priced to yield a generous profit. 


RAYBESTOS-MANHATTAN, INC. 
ASBESTOS TEXTILE DIVISION, Manheim, Pa. 


FACTORIES: Manheim, Pa. + No. Charleston, S.C. + Passaic. NJ. + Neenah, Wis. + Crawfordsville, ind + Peterboreugh, Ontario, Canada 


RAYBESTOS-MANHATTAN. INC. Asbestos Textiles « 
Rubber Covered Equipment 
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your 
customers 
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,on these 


SWING -A-WAY 
Can Openers.. 
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during the Swing-A-Way | |\/ DE-IN PROMOTION 


#61 TRADE-IN ASSORTMENT 


® We're repeating last year’s sensational trade-in 
2—#607R Magnetic Can Opener... . $2.98 


2-—*607W " " " 2.98 
—*1409RM Automatic Can Opener 3.98 


offer of $1.00 for any old Can Opener on the pur- 


chase of either popular model. 


@ This special promotion begins at retail on June 1 
and ends July 15. Both models then go up to their 1—#1409WM_ ” ° 3.98 
regular retail prices of $3.98 and $4.98. $19.88 Total retail value 


® Better act now! Order the *61 Trade-In Assort- 


ment from your jobber at your usual discount. 


FEATURED IN —) 
FIRST NAME IN CAN OPENERS [Swine “A Way) 4100 BECK AVE., ST. LOUIS 16, MO. 
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FREE WINDOW STREAMERS AND AD MATS 





Frank Niemuth 
t, Wisconsin 


PETERS AMMUNITION 


More and more well-known guides, hunters and shooters, like 
those above, are talking about Peters ** High Velocity”’’ ammuni 
tion. And what are they saying? ‘*Peters packs the power 
Peters packs the sales power, too, with the biggest advertising 
program in its history. Colorful advertisements in leading out 
door and farm magazines bring these famous shooters face to 
face with your customers. . . to tell them it pays to shoot Peters 
The result is more sales for you. So check your supplies NOW 


Get ready for the growing demand for Peters sporting ammunition! 


PACKS THE\ POWER 


PETERS CARTRIDGE DIVISION, BRIDGEPORT 2, CONN 


“High Velocity” is a trademark of Peters Cartridge Division, Remington Arms Company 


SOUTHERN HARDWARE for JUNE, 1954 








AMES taper rotten 
RAM: *] Ll} Te r EY Shovel 


* Perfect. Pa . 


BALANCE rs 


* Featherweight... 


34-3) lbs. 


One Hundred Eighty Years shovel 


















making experience ...a guarantee 
of the best value in shovels. 


Equipped with y 
AMES a 
SHOCK BAND 3 


/ 
ay 
a7! 
3% Ibs. a 
3% Ibs. 


SPLIT-D HANDLE 









AMES RAM:LITE 


Sections Taper Rolled where strength counts 
reinforced by Turned Steps. Socket equipped 
with Ames Shock Band. 


Blade and Socket carefully tempered. Blade - 


tumbled finish, Handle — clear lacquer with 


Ames Burntcote finish optional. Weight approx 





34 Ibs. each. ‘ 
1 AO 
WwW . . . 2 sf - 
3% Ibs. ates 2 A light Shovel makes light work. 7 (066s 
mm 


PARKERSBURG, W.VA. (). Aj MN KS (0. NORTH EASTON, MASS. 


CASH IN‘ ON CUSTOMER ENTHUSIASM 
FOR ANOTHER FINE COLT REVOLVER 


NEW! 


Colibers: 38 cal; 38 Special (mid 
range, regular and high speed loads 
22 cal; .22 Long Rifle (regular or high 
speed loads) 

Length of Barrel: 4 inches. Length 
Overall All: 9'4 inches. Weight: 38 
Special, 34 ozs; .22 LR 37 ozs 
Sights: Accro rear sight, adjustable 
front sight quick-draw ramp type. 's 
wide. Stocks: checkered walnut, square 
butt. Finish: Dual-tone blue 


“TROOPER” 


Here is a beauty designed to fulfill a 
demand for a heavy-duty, holster-type 
Colt revolver with target-sight accuracy 

The new Colt Trooper will sell ‘‘on 
sight” to hunters, campers and outdoors- 
men who rely on a sidearm for protec- 
tion — or enjoy one purely for sport 
As soon as you grip this gun, you get 


ADJUSTABLE SIGHTS! 


MODEL 


Finest Colt quality — priced for volume sales! 


— 
e A 
OS 
tll TAX INCLUDED 


reliability 


the unmistakable feel of 
balance and accuracy that has been a 
byword with Colt since the first revolver 
Sight it and you're sold! 

Display the new Colt Troopers promi- 
nently in your gun case, show them to 
prospects who take pride in fine guns, 
and you'll make sales. 


FOR THE MASTER SHOOTER 


e accurate sighting plane spe k 3 





WRITE FOR FREE REPRINTS of this ad, suitable for mail 
ing to your customers. Simply tell us how many you need | 








COLT’S MANUFACTURING COMPANY * 64 Van Dyke Avenue, Hartford 15, Connecticut 
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HD She /D 


INSECT WIRE SCREENING 


OTHER WICKWIRE 
HARDWARE PRODUCTS 


Clinton Standard 
Hardware Cloth 


Clinton Hex 
Mesh Nettings 


Quick Hitch 
Gate Springs 


BSG 
Perfection 


Door Springs 


Wissco TV 
Guy Wire 


Wissco Flexible 
Wire Clothes Line 


SOUTHERN HARDWARE for JUNE 
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Gold Strand Insect Wire Screening is made in grades that 


meet the price requirements of all your customers — gal 


vanoid. bronze or aluminum. The name Gold Strand is 


your assurance of insect wire screening that’s long-wearing 


and reliable: screening that’s manufactured to the most 


rigid standards of testing and inspection. For a well-rounded 


stock, « arry the complete Wickwire Hardware line. 


THE COLORADO FUEL AND IRON CORPORATION 
Denver and Ouklond 
WICKWIRE SPENCER STEEL DIVISION 
Buffalo - New Orleans « New York 


(hago + Detro# «+ 


WICK WIRE 


HARDWARE PRODUCTS 


PRODUCT OF Ww KWiRe PENCER EEL Divi 
THE COLORADO FUEL AND 2 0 


1954 
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LITTLE STAR 


Beautifully styled miniature 40-hour alarm. Smart iv 
tinted plastic case, clear styrene crystal. Single key winds 


time and alarm. Felt padded base. 


consists of three 
plain and 
three radium 


NO. 150 DEAL Little Star’ alarms, 
. two of each 
factory mounted 
on counter card 


3 plain at $3.95 
3 radium at $4.50 
Total 

Cost 





Actual Size 


LITTLE PAL 


America’s best value in miniature alarms. One key winds 
time and alarm, 40-hour movement. Metal case in baked 


enamel ivory finish. Felt padded base. 





consists of three 
plain and 

three radium 

NO. 120 DEAL Little Pal’ alarms 


two of each 





factory-mounted 
on counter card 


3 plain at $3.95 $11.85 
3 radium at $4.50 $13.50 
Total $25.35 
Cost $17.73* 


Actual Size 


If you purchase 24 Sentinel clocks, your 
wholesaler has a special price for you. 
Send us complete information on Sentinel Time 
STORE 
write your wholesaler or mail 
ATTENTION 
coupon for full information 


STREET & NO 


EE ZONE 


WHOLESALER’S NAIAE cece 
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Mr. Peepers says: 





~ HOW 10 talk on 1V- 
Thats what sells 


Profit by the fast-spreading talk about this 
easiest of all insulations to put up 
est cost tor high ethciency! 


i) 
, 


low 





Reflects up to 
of radiant heat. Perfect vapor bat 


rier. Stack-display the easy-to-carry 
boxes that hold sq ft. each 
Show the embossed foil 


Reynolds counter 


250 
handsome 
material, 


play 


s¢ dis 

all your jobber or write to 
Reynolds Metals Company, Building 
Products Division, 2039 South Ninth St., 


Type B 
Louisville 1, Kentucky, 2 


Type Cc 
Widths 


» two sides of toug! 


» side of kraft paper 
25 


Accepted by F.H.A 





y fe me i , . ‘efime 


Reynolds //efime Aluminum | 48” wile Ma Y/ . | 
i handiser Corrugated l 
Gutters and Downspouts Flashing aated 


& 8-V Crimp 
Different colored 
Rustprooft, looks = 


’ 
+ ~w 48" 5 
ww cartons for each hate These new ‘ 
rks easiest ne © f, hee 
MUMIMUM | type nail giving — rustproo 
1 5 rolls ‘ 
costs less! 50 FLASHING specifications —<"* 
n Display Carton ———— 
i 


Reynolds t ao ao 
uses and advan BOOMs a bigger Too tie 
Also Display Cartons ' of alum — 
of ten 18” x 48” flat 


than ever 
. borgain 
ages — 
ndie 
“e+ aeth rustproof ‘ 4 heets to ha : 
. sot no taken uP ° 
; sheets non-staining, seying, nearly metal ta labor and mater 
O pully n labor 
‘ i rusiproo etting ana F- f aves © 
Be outiful, t up their deep-’ many nas per 8 the buyer? 
homeowners P¥ three times © lay and and gives 4 
. . isp! ; , b 
n. Sip joint conne clors, this asp ion better looking |° 
ow d ofi 
Ogee on 


no soldering h of watch it 
Half-Round, smoo! 
oun 
Attractive cov 
stippled 


\ 
siding, common ars 
ter display! 


TELEGENIC AND TERRIFIC... 


REYNOLDS Do-It-Yourself ALUMINUM 


C'V and powerful national magazine adver 
tising are behind this sensational success 
‘~~ wl 


special aluminum that can be sawed 


planed, drilled with ordinary wood-working 
tools. Set up this self-selling display rack 
See Mr. Peepers e Pi 
Your Customers do! 


BUILDING PRODUCTS 
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BRIDGEPORT, 


Free Remington aids make it 
easier to sell harder in 54 


(1) Easier to sell young shooters 




















+ 


(2) Easier to sell older shooters 


fer truly sensatenal vale =«cee | the Aer PE MINEO SHOTGUNS 
me 
a ae fs ~ Like your other cu 





> ~— 
tomers 


usua 
look things over be 
fore they buy 

their enthusiasm 
ind ( 

these full-line « t 
logs, plus folde 
every ! 





inter 











JUST CLIP AND SEND US the coupon for 
(3) Easier to attract store traffic your complete assortment of Remington 


selling aids. Displayed in your store, they 
You get 
displays cre 
the bright Remingtor clothe inh get actio ; between a prospect and al sale! 
with po ! 


can help make the important difference 
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STOVE PIPE 


The only trade-marked 
nationally promoted line 
in its price bracket! 


Complete line of baking 
and household tinware 


RETAILERS KNOW the profitable 

advantages of selling 

MASTR-LOK Stove Pipe — the 
original pipe with a patented DRIPPING 


FUNNELS ] locking device. Their cash registers PANS 


<a \ give them regular proof that 


MASTR-LOK is the most-wanted, 


fastest-selling, and most profitable stove pipe! 


F LOAF PANS 
THERE'S EXTRA PROFIT IN 
BLU-PRIDE ELBOWS 
BISCUIT PANS 


That's because 12 elbows come nested in a 


special octagonal carton. This means less ship- 
ping costs...assures you of always receiving 
your elbows clean and dent-free ...means your 


costs are less all the way around! 


GRATERS Write us today for more information and the 
name of your nearest MASTR-LOK Wholesaler 
DOUBLE 
ROASTERS 


BREAD PANS 


FLARING ‘ PIPE 
MILK STRAINERS 
stlao PAILS COLLARS 


Cake, Cooky 
and Muffin Pans, 
Colanders, Sieves, 
Flour Sifters, 
oe THE PARKERSBURG STEEL COMPANY 
ash Bowls, 
Flue Stoppers 





PARKERSBURG, WEST VIRGINIA 
Send for Price List and Catalogs 
The Home of MASTR-LOK Stove Pipe, “blu-pride” Steelwore ond ‘‘brite-pride’’ Tinware — 
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“The entire paint-selling picture 


changes per dic Ih limm\ kor In 


stance, your grandfather poured fir 
i barre LOT « ich cust me 
Then for faster more convements les 
it was put up in cans, but with rather 
limited color selection. Today, with 
Decor-MaTic, Pee Gee gives us great 


color range to increase paint sales 


“The Decor-mMatic color system 
has the wide selection of 180 fashion 


F Ke f . : ee. 
SB, TEES ia ns. 8 a a 
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COBURNZ 
SWING-OVER GARAGE DOOR HARDWARE 


simple 


installation 


...Casy 
operation 


THE COLORADO FUEL AND IRON CORPORATION 
Denver ond Ookland 
WICKWIRE SPENCER STEEL DIVISION 
Atlante * Boston * Buffalo - Chicago - Detroit 
New Orleans * New York - Philadelphia 





means faster sales for you 


The Coburn Swing-Over Garage Door Set is simple to install 
because it has few working parts—comes packaged with 
complete instructions and drawings. 


Gravity actuated, it is smooth and effortless in operation 
because of its perfect balance—even a small child can easily 
operate an overhead garage door fitted with this set. 

Painted an attractive gray, the Coburn Swing-Over Set blends 
well with any paint scheme—is adaptable to all types of garages 
for both new and remodeling jobs. 

Add these advantages to its reasonable price and you have the 
answer why the Coburn Swing-Over Set gives you a big plus 
in sales appeal with the majority of today’s homeowners. 
Write for catalog and prices to Coburn Sales and Engineering, 
56 Sterling Street, Clinton, Mass. 


2058 
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Heres why you can sell 
2 to | over 
any other weather strip 











Adjusto-Seal wool weather stri ping 1s mounted tn flexible vy yl 


It bends easily follows corners perfectly without cutting 
Starter holes for tacks speed the job. Doorbottoms have pre 
j 


pierced elongated screw holes tor effortless mounting ans 


adjustment 


Adjusto-Seal ads will appear 
all through the big selling 
season in all of these leading 
national magazines. What's 
even better—Adjusto-Seal is 
taking full part in the giant 
Fall irha promotion 


You make more profit per 
sale with Adjusto-Seal—twice 
as much as compared to many 
other weather strippings. And 
you get faster selling, too 
The famous Display-Dispens 
er keeps sales going —and ties 
in weather stripping with 
doorbottoms to boost sales 


of both 


So for the best weather stripping profits you've ever had —stock 
up now. If your regular jobber can't supply you—write for the 


name of your nearest distributor 





SHARDWARE™ 
BUSINESS TRENDS 


Stable Economy Is Predicted 
for Remaining Months of 1954 


THERE SEEMS LITTLI 
that the adji 

Oo a non-war bas! 
tarted in mid-1953 
pleted The rece lor ha pee! e 


about con 


milder than expected and there 
little likelihood that anything neat 
o bad as a full-fledged depre 


will develop 


income After Taxes 
Near Record Rate 


There are indication evel! 

me slight upturn will con NAL INCOME | 
by fall However the 
economy will be marked 
bility rather than boon Most 
price have reached their peak 
and if anything ome downward 
adjustment 1 In prosp 

ally, the steading 
taken as a good ign 
were to turn down badly, pri 
would show a definite weakne 


Milder than 1949 


The dip in busine has bee 
milder than the slide in 1949. In 
dustrial production ha fallen 
about as much, but employment 
has declined le While retail sale 


how a five percent lo agall 


Volume of Consumer 
Credit Declines 


none in 1949, the cutting back of THE VOLUME Of} 
inventor has not gone 
in 1949. Personal income 
clined ik while con 
activity has remained 
record levels 

Individuals, meanwhil 
well-heeled. Liquid savings added 
in 1953 are reported to be in the 
neighborhood of 13.6 billion dol 
lars, just shy of 1952's peacetim« 
high of 13.7 billion and wel 
ahead of 1949's 2.9 billion. Such 
backlog of saving Is a very 
barrier to any prolonged 


evere business decline 
Farm Outlook 


At the same time, the pi 

f the farmer c ainly has 
worsened to any great extent 
is likely that farm net income 
1954 will drop four or five pe 
cent to an annual net of about 
billion. Farm marketings wil 


16 





AND PRICE CHANGES 


Farm Prices Received 
Show Slight Decline 
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YOUR 
CUSTOMERS 
ARE SURE "Mp 
TO KNOW >. “ai 


f 


THE NEW 
WINCHESTER 


AUTOMATIC 
SHOTGUN 
IS HERE! 





They'll read all about it in 
national magazines like these 


(with a total circulation of 18,091,000) 


Field and Stream Argosy Farm Journal 

Outdoor Life Time American Rifleman 
Collier's 

Sports Afield Pathfinder Skeet Shooting Review 


True Country Gentleman Sportsmen's Review 





Plus colorful, promotional and merchandising 


material to attract your customers. 





_and wait ‘til 


how it 


meat 
tip ihr gree re 





WORLD'S FIRST AND ONLY 


WITH A NON-RECOILING BARREL 











Only Winchester has it! Add up all the features and you'll get the fabulous 


THE EXCLUSIVE CHAMBER DESIGN THAT MAKES A Winchester Model 50 Automatic Shotgun 
NON-RECOILING BARREL POSSIBLE 


\ 
\ 





chester Model 50 Automati 
in entirely different and revo 
the Winchester Automat 
tionary, fixed, rigid. The chamber C 
yn of an inch and starts the actior * ACTION 
ind smoothly, the Winchester easy Self i 
lips out the empty and pi 
vou re ready for a really fast 
action of the Model 50 do« 
time n spite of weather, weed 


the new Winchester Model 50 


k k 


CAPACITY 
The 
BARREL 


! 

4) 
RECEIVER 
l’r 


“ 


SAFETY 
l 


STYLES AND GAUGES 
Another Winchester Feature! ' 


You yes, you can interchange barrels. t 
No factory fitting necessary 
7 
Chokes: |} 
Priced from: $120.50 
Another Winchester Feature! ) 
Easy to field strip and put together. ee n 


Dir 


~~ 


ve) 4 & i * 2 a 
THE GUN THAT ~ T ; 
die wo HE WEST Ye Z 4 WORLD-FAMOUS FIREARMS 


¥ 


ARMS AND AMMUNITION DIVISION OF OLIN INDUSTRIES, INC., NEW HAVEN 4, CONN. 





IMPORTANT NOTICE TO 
ALL FIREARMS DEALERS 


Five easy steps to follow 
in assembling the 


Model 50 
Automatic Shotgun 


1 DO NOT RETRACT BOLT 
UNTIL GUN IS FULLY ASSEMBLED 


Grasp gun in one hand. With the other hand, slide 


forearm off magazine tube. 


©) TO ASSEMBLE BARREL 


Align the grooves on the barrel shank with the non- 


grooved areas in the receiver 


&) TO ASSEMBLE BARREL 


Set the barrel firmly in the receiver and keeping a 
steady downward pressure turn the barrel one-quarter 
turn until the threaded hole in the barrel lug lines up 
with the hole for the forearm take-down screw 


€) TO ASSEMBLE FOREARM 


Replace the forearm on the barrel and slide it back 
over the magazine tube until it is seated against the 
front end of the receiver and take-down screw enters 


the hole in the barrel lug 


©) TO ASSEMBLE FOREARM 


Tighten the take-down screw. The Winchester Model 50 


Automatic shotgun is now fully assembled 


MAKE THE NEW 


Automatic Shotgun 


FEATURE OF YOUR STORE 





Get More Profitable TOOL Business with 


these 2 Great NONE BETTER Sales Makers 
HONE et ER GOH 


DODOOOOOCK Xoo 


L inte seduipe Oty 
FO Set Paes rer 


Take your choice . . . a complete Tool Department in 
a sales-handy Floor Rack Display, or a Junior Tool 
Department on eye-catching Action Boards for wall 
or counter. Either way, you're in business . . . a money- 
making Hand Tool Business tailored to fit your store 
and boost your profits! 


These NONE BETTER Displays are designed to 
sell Tools for you. Simply choose the Assortment puyfyveve) 
you want, the right size for your store, then get set ides oa —— 
for SALES. Handsome Display Rack with ten popu- ———- — — 
lar Sets (5 alloy steel—5 carbon steel) and 90 fast- 
moving Tools. Action Boards display the fastest- 
selling individual Tools from the NONE BETTER 
Line. Let your customers SEE ’em—they'll WANT 
‘em... BUY ’em. 





Get your share of the money-making Hand Tool 
Business. Write today for details and sales-active 
prices! 





THE NEW BRITAIN MACHINE CO., NEW BRITAIN, CONN. 
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BU ARI INTAR 


MANUFACTURERS ~- WHOLESALERS 


Shad to Cover Central well as the manufacture Much of the sale 
raft and other industri hesi\ devoted to posting 
developments 


Georgia for Perfection 
! ompoun 1eW 
to t Stanley line 


it 


JOSEPH F. SHAD has been em- e 
Perfection Stove Co to 
+ 


ployed by 
ia for the At John Oster Co. Buys 


travel Central Georgi 


lanta sales district, His headqua: e 
nsecpthnn alge yaa Cummins Power Tools 
, , , sic elias ie oe Carlson to Head Sales 
; ig el eaeraner malian of Wright Steel & Wire 


From 1937 through 
Ostet! 


WALTER 


New Line Introduced 
at Stanley Conference 


\ NEW mediun 
andyman_ tool 
recent 
Tools ale 
territori 
worked for Perfection’s J« ey Cit : i and Canada 
ales district as a warehouse ) home office in New 
He left this post for one with ‘he Hand 
Ford Motor Co. at Willow 1 | 
Mich.; later was employed 
Upervisin INS} 
Fla Nav 
Air Station. Since 1946 he ha 
erated the Joseph F. Shad 
1 Jackson. 


Joseph F. Shad 


two veal as a 
tor for the Jacksonville 


struction Co 


° 


C. W. Comegys, Jr. Joins 
Acorn Adhesives Co. 


C. W BILL”’ COMEGYS 
oined Acorn hesive Cc 
Ange | 


CON Come 
company, he brings 


of experience In el 

radar, organization 

trol, sales promotion 

tising 

Acorn Adhesives Cx s the 

manufacturer of Wilhold Officials and representatives at Stanley sales conference 
SOUTHERN HARDWARE for JUNE, 1954 
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Longer, Stronger Life for Columbian Manila Rope! 


Microphoto of treated 
Manila fibre after 2-week 
incubation with green 
mold spores. Only origi 
nal spores applied for 
fest ore present 


REVOLUTIONARY 
DISCO 
STOPS ROPE-RO] 


Now all mildew, mold and rot 


bacteria are stopped in their tracks! 


A Microphoto of untreated Manila 


fibre after same 2-week test 


_ shows jungle of spores whose 
ke : 
i ; roots feed on fibre. leav ng 


it rotted, useless 


Special lubricants have long been applied to reduce 
internal friction in Columbian Manila Rope. To these 
we have added a laboratory-proved, field-tested 
enemy of decay called a fungi-static. 


ill-run somples Years of exhaustive trials in Columbian laboratories 


gen 
from oll Manile and in extreme exposures to all types of climate 
roduction 

Rope pre 


selected and usage — have established the lasting protective 
ch 


tec 


lines ore 
by laborotory potency of this treatment 


cron 


i.run 


d 


naples are place , 
neubstor lone ‘i ’ COLUMBIAN ROPE COMPANY 
th yuntreare Auburn "The Cordage City”, N. Y. 


THE ROPE WITH THE RED. WHITE AND BLUE MARKERS 


<™ 
“ — 
“ 
>> \\\¥ 
, » 
sy» .\* 


| COLUMBIAN 
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John H. Graham Adds 
Burch to Sales Staff 


WILLIAM C, Bi 
pointed l ale taff of John 
H, Graham Inc., New York, 
New York will pecialize it 
the ale of Fiberglas 


RCH ha 


peen a} 


ind 
LifeTime 


William C. Burch 


according to an an- 
from H. S. Graham, 
president of the company 

Burch, a graduate of Montana 
State College, served in the Navy 
from 1944 to 1946 and was former- 
with American Ex- 
and Sun Oil Co 


+. 


screening, 


nouncement 


ly associated 
port Lines, Inc 


Gregory Named to 
Atlantic Steel Post 


FRANCIS S, GREGORY was elected 
assistant secretary of Atlantic Steel 
Co., Atlanta, at the April meeting 
of the beard of di- 


rectors 


company’s 


connected 
1935 
1942, 
wit! 


Gregory has been 
with Atlantic Steel Co 
He entered the U. S. Navy in 
and discharged in 1945 
the rank of lieutenant. He 
commander in 

Gres 
the 


since 


was 


a heutenant 
Naval 
named 
1947 
Born in 
ceived his 


ory 


Reserves 
cashier of company 
Dalton, Georgi: 
education in Atlant: 
Gregory is a graduate of ie At- 
lanta Division, University of Ge 
with a B. C. S. degree. and 
worl 


: = 


£la 
iS now 
in credit 


doing post-graduate 
management. He 
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House Organ Published 
by Knight & Wall Co. 


THE “SEMINOLIAN,’ hi 
Knight 


Southeastern Housewares wholesal 
Club Has Social Meeting made 


THE SOUTHEASTERN Housewares 
Club held a husband and wife din- 

re and bingo party at Atlanta Wall 

Prog! recently. LeRoy column of advi 


At- T. M. Cooper 
the Board of Directo! 


| in employee 
essive Club 
Hollingsworth and Kise 
nta manutacture! agen Ice- 
ident of the 5 ided 
introduced new 
t-Pre Don Evan vel malled to all thei 
Copper & Co., Atlanta, han ‘company territory 
lled portion of the each month 


cial - « ing (¢ nt } if 


member “Seminolian 
ident 1! 
Brass 


bingo 


W. R. Caskey Succeeds Luther Stein 
As Belknap General Sales Director 


with Belknap on June 6 
Born in Louisville M1 
joined Belknap in 1910 as 


buver, later transferring 


LUTHER R STEIN, long-time 


ident and general sales 
director of selknap Hardware & 
Manufacturing Co Louisvill sistant 
retired from that office the 
effective May 1 and wi: 1 Harness Sales Manager 
by William R. Caskey World War I he was the 


Widely-known throughou h representative in New 


irdw t t 


vice-pre 


Kentucky sale 
icceede 
Belk: 
are indu dling government contracts 
nouncement 


of office a 


company 


expire Or 


Luther R. Stein W. R. Caskey 
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Dur 
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GLASS -aiways in windows...now in screen cloth! 





Put yourself in the 
business for only $832 


f.0.b. Chicago, II! 


“eg Re . - 
€ : os ts rs 
* r. 1 


¥ 4 4 
— Starproo? 


a 


This Introductory 


+ 


cuts 








measures 
dispenses 


New CHICOPEE 
FIBERGLAS 
SCREEN CLOTH (peasant cote 


five 50’ rolls of Chicopee Fiberglas Screen Cloth in 
the five best-selling widths: 26", 28", 30’, 32", and 
36". Replacements are in 100’ lengths. It's a com- 
bination guaranteed to start spring sales climbing 


New Chicopee FIBERGLAS Screen Cloth 
can't stain sidewalls... rust or corrode 


FLEXIBLE - CAN’T BURN + EASY TO WORK WITH 
Contact your jobber today or write directly to us for complete details plus special free sales aids 


LUMITE DIVISION, Chicopee Mills, Inc., 47 Worth Street, New York 13, N.Y 
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INDUSTRY NEWS (Continued from page 24) 


Pee Fale at 





Chattanooga Implement 
Announces Name Change 


CHATTAN 


A. view of the crowd inspecting some of the product displays 


Builders Supply Co. Sponsors : oe — 
“Tell More—Sell More" Meeting Recacane Gap 


MorE THAN 500 people repre hen ‘hi Wapping 
senting 130 dealer organization r said, s intends 
gathered in San Antonio, Texa t 
April 6 for the third annual “Tell 
More Sell More” meeting spon 
ored by the Builders Supply Co 
hardware wholesalers with facili- 
ties in San Antonio and Corp 
Christ 

Purpose of the meeting whic! 
was under the direction of Con 
pany President Ganahl Walker, J1 
was to pass on to retailers inform: 
tion and selling ideas which wil 
help them do a better job of me 
chandising the products sold 
them by wholesalers 

In promoting the event ; 
invitation first wa 
company dealet Ls 
was sent to custome! 

the event. Thi 
later by two att 
ing cards 

Kevnoting the event. . 
Hoare, sales promo 
the Ruberoid Co 
meeting was de 
ers abreast of 
improvements in old 
building technique 

‘Our job,” h 
quaint dealet with th newest R. R. Witt, left, chairman of the 

board of Builders Supply Co., 
ideas in sales and met enmee and Ganahi Walker, Jr., company 
fron president 


; 


methods, and to 
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JUNE Sign of Cancer the Crab 


If your birthday falls between June 22 and July 
2 you have confidence in your ability 
you are energetik but do not like work t 
takes too ‘aa you can attain turn 

profit quickly with J&L Galvanized Ware 


Every month isa PROFIT-SIGN 
with J&L Galvanized Ware 


Your Customers Know and Buy J&L Ware. 


Galvanized ware moves better and profits are more satisfactory 
when you stock a line with an accepted name like J&L People have 
confidence in the J&L reputation for quality and sturdy service 
They buy it when they see it in your store 

J&L Ware is priced to cover the big volume market . . . and yield 
a healthy profit to the hardware dealer. Ask your Hardware Jobber 


for complete information. Call him today. If you need additional 


help or information write direct to J&L 


Sones + laughlin 


STEEL CORPORATION 


405 Lexington Avenue, New York 17, New York 


Galvanized Ware Plants: Toledo, Ohio, and Atlanta, Georgia 
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Olin Appoints Hurley 
Arms General Manager 


W. M 


pointed general 


HURLEY has been 
| manager ol 
Arms and Ammunition Division o 
Olin Industrie Ine 
an announcement from J, M. Olin 


according 


president 


W. M. Hurley 

Hurley ucceeds W. C. Schad 
who will assume executive dutie 
with several divisions, including 
the Arms and Ammunition Divi- 
sion 

This division, which manufac- 
tures Western-Winchester sport- 
ing firearms and ammunition, has 
headquarters at New Haven, Con- 
necticut, and has plants in New 
Haven and East Alton, Illinois 

Hurley began his career in 1928 
as an inspector of ammunition at 
the East Alton plant. Later he be- 
came inspector of all products 
manufactured at East Alton and 
then chief inspector of military and 
commercial ammunition 

In 1941, Hurley trained person- 
nel and was in charge of all in- 
spection operations of the govern- 
ment-owned St. Louis Ordnance 
plant. He became assistant general 
superintendent of the St. Louis 
plant in 1944. Returning to the East 
Alton plant, he became assistant 
works manager in 1947 and works 
manager in 1950. In 1952 Hurley 
moved to New Haven to becom: 
production manager of the com- 
pany’s Arms and Ammunition Di- 
vision. 

R. F. Bennett, who has been as- 
sociated with the organization 
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(Continued from page 26) 


capacitie for 30 yeal 

icceed Hurley as producti yn 

‘r of that division, Bennett 

me assistant production man- 

of the Arms and Ammunition 

Division in July 1953. All of Ben- 

nett experience with the 

been in the East Alton 

plant until a year ago when he 
was transferred to New Have 


. 


com- 


pany ha 


Strunk Co. Purchases 
Weller Manufacturing 


LEONARD M. STRUNK, president 
of the Strunk Equipment Co., man 
ufacturers of chain 
nounces his purchase of the Welle: 
Manufacturing Co., Bay Village 
Ohio. This company has been mak 
spraying equipment 
trade “Maste: 


saws, an 


Ing powel 
inder the 
Mister” 
This new product will be mar 
keted by the Sprayer Division of 
the Strunk Equipment Co. Sales 
will be handled from Coatesville 
where the com- 
pany main offices and manufac- 
turing plants are located 
Strunk commented that 
are being formulated for increased 
manufacturing facilities and for 


name 


Pennsylvania, 


plans 


the distribution of this new 
er line. In announcing the 
Strunk mentioned that two of 
prayers are completely new 
Opportunity to handle this new 
line will be offered first to present 
Strunk distributors and deals 
Present distribution cover 
equipment, industrial 


and garden supply fields 


. 


Burns Co. Names Warner 
General Sales Manager 


APPOINTMENT of Robert K. War- 
ner as general sales manage! 
announced by Sam. Burns, pre 
dent of Burns Mar icturing C 
Louisville, Ga 

A graduate 
lege, Warner was former] 
eastern district manage! 
Woven Wire Fabrics Division 
the John A. Roeblings Sons Co 
Trenton, New Jersey, and most 
cently affiliated with Gilbert 
Bennett Manufacturing Co 
Georgetown, Conn 

The Burns Co. is the manufac- 
turer of Burns patented Live-Wire 


tension screen for homes, office 
and institutions, They also pr 


(Continued on page 30) 


National Hardware Show Receiving Reservations 


NATIONAL HARDWARE Show of- 
ficials, in cooperation with the 
Chicago Convention Bureau, are 
making reservations now at lead- 
ing Chicago hotels for all exhibi- 
tors and buyers who plan to attend 
the ninth annual merchandising 
event, October 11-15, at Navy Pier 

Show Director Frank Yeage 
announces that ample accommoda 
tions are assured for all who re 
quest them sufficiently in advance 
of the show dates. He emphasizes 
that applications for hotel reserva 
tions should be made at once to the 
National Hardware Show head- 
quarters, 331 Madison Ave., New 
York 17, N. Y 

Twelve hundred of America’s 
leading manufacturers of hardware 


and allied products are expected 
to exhibit at the show, and officials 
believe that the entire 300,000 
square feet of display floor space 
at Navy Pier will be required to 
accommodate the 1954 exposition 
The previous record, set last year, 
was 225,000 square feet at the two 
locations employed by the show in 
New York City 

Greatest expansion this year is 
seen in the new division for dis- 
play of lawn, garden and light farm 
equipment. This division alone will 
cover more than 100,000 square 
feet 

Exhibitors may write sh¢ 
quarters for full details of 
show, including Navy Pier flo 
plans 


SOOM MM MOON OOOO OO OO errr ern rrr I 
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Finest Power lools 


MILLERS FALLS BUILDS 
BUSINESS FOR YOu 


with 75,000,000 powerful 
advertising messages 





e The Saturday e Industrial Arts and 








@ Stock up now on Millers Falls ““Dyno-Mite”’" 
the biggest business-building campaign in 


SOUTHERN HARDWARE for JUNE, 1954 


Evening Post Vocational Education 


* Country Gentleman . school Shop 


Popular Mechani 
— © The Carpenter 


e Popular Science 


Monthly e Sunset 


including smashing spread announcements 
scheduled soon to introduce the most sensational 
‘do-it-yourself’ power tools ever developed! 


Power Tools and cash in on 
Millers Falls entire history. 








(Continued from page 28) 





duce metal stampings, roll forn Moore-Handley Appointed 
ing and fabricating. In addition to Distributor for Ben-Hur 


their plant in Louisville, the com- 
ffices BE? M 


pany recently opened iles oO 


in Atlanta to serve the North Geor- 


la alCa 


° 
) iin Whe aie Midland Co. Appoints 
Hodgman Rubber Names areas which cover tl rn Morey Sales Director 


New Representatives 
HAROLD E 


HopGMAN Russer Co., Framing- unt n Alabama pli alate 
ham, Massachusett manufactur- acheeanes ri Midland 
el of Plast-A-Ply waterprool!l ne ntral and | I t 
sportsweal announce the ap- 
pointment of Irvin Bentley and 
Arthur G. Graham, Jr. as new rep- 
resentatives 

Bentley, of Gamaliel, Arkansas, 


will cover Texas, Arkansas, Louisi- . 
ana and Oklahoma. He was for- Reynolds, Murray Ohio 


sports- Sales Veteran, Retires si: allies niall 
the Midland C 


an engineering firm for six years , 
ales representative for n il . 


Wi 


merly sales manager of a 
wear firm and previously was with : 
f ; Ltoyp W. REYNOLDS 


is sales manager. He was away 
: ray Ohio Manufacturi 


from the engineering firm for two Cleve] 1 Ohj ed : . - 
a eee: eee ‘ Job P. Wyatt Distributes 


years on Navy duty. He also has a aac ‘s 
a ee = Hudson Line of Products 
tion through manufacturers’ agents oe and he us sive ao 
in the automotive field in Coral Gables, Flori Jot P as YATT al 
Graham, of A. E. Graham, J! —o- orth 
and Associates, manufacture! 
representatives, New Orlean 


had experience setting up distribu- 


Louisiana, will represent Hodgman 

in Alabama, Georgia, Mississipp! 

North and South Carolina and 

Tennessee. He was graduated from 

Georgia Tech in Atlanta. Afte 

serving in the Army, he sold fish- 

ing tackle and allied merchandise 

in the outhern | state before 

branching out on his own in Sep- 

tember, 1949 covering the above- 

mentioned states In Se pteml e! % . Asphalt Roofing Industry 
1952, he opened his office and a Bureau Elects Chairman 


sample room in New Orleans 


e 


Toolan to Head Sales of 
Phoenix Forging Division 


E. N. GOSSELIN, president 
Phoenix Manufacturing Co., Joliet 
Illinois, announces the appoint- 
ment of Lawrence D. Toolan a 
sales manager of their Forging D 
vision located at Catasauqua, Pa 
He served recently as district man- 
ager for the American District 
Steam Co. of New York 

Phoenix is a nationwide supplie: 
of commercial forgings, pipe and 
tank flanges for all industry 
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REPUBLIC 


SEMI-FINISHED AND 
COLD PUNCHED NUTS ARE 


TOP QUALITY 


FROM ANY ANGLE 


First chance you get examine any Republic nut carefully. 


Notice the sharp, accurate threads, the full threading 
area. This assures fast assembly —a firm, more uniform 


grip when nut is tightened. 


Notice, too, the cle in. smooth faces, the sharply defined 
corners. Wrenches fit squarely and snugly with less 
chance for slippage. This reduces deformation — saves 


time and tempers. 


If you’re looking for quality fasteners, remember that 
Republic Bolts and Nuts come in over 20,000 different 


types, sizes and shapes For more information write to: 


REPUBLIC STEEL CORPORATION 


Bolt and Nut Division e« Cleveland 13, Ohio 
Plants at Cleveland, Ol ' Ga ler Alabama 
GENERAL OFFICES . CLEVELAND 1, OHIO 
Export Depart ( i eg. New ¥ , N.Y 


REPUBLIC 


REPUBLIS 


ZOOS AUD JUS 
Neca 
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Reap a harvest of profits with 


YROVLELL Bale ties—Coiled baling wire 











Dixisteel Coiled Baling 
Wire is now available 
for these automatic 
balers: 


@ John Deere 

@ Oliver 

e New Idea 

@ International Harvester 
@ Minneapolis Moline 

@ New Holland 











Cattle raising continues to increase in Dixie. This calls 
for more hay and forage. The result is greater demand 


for bale ties and baling wire for automatic balers. 


Be ready when harvest time comes. Have plenty of 
DixtsTEEL Bale Ties and Coiled Baling Wire in stock. 


Order now from vour hardware wholesaler or jobber. 


ATLANTIC STEEL COMPANY « ATLANTA, GEORGIA 
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Southern 
HARDWARE 


Contract used by company con- 

tains full information concerning 

the rented item. Customer signs 
one copy of the contract 


Their rental service brings 


Year- Round P 


“—— HEN YOU CAN'T 
rent ‘em.”’ 
That has been a profitable prac- 
tice of Bernal Hardware 
ville, Tennessee evel 
busine wa 


ago. Hundred 


a = ~ 


a 
»x 


Ne 


John Bernal, a part- 
ner in the business 
explains operation 
of a floor polisher 
to rental customer 
Rental service has 
boosted store traffic 
and accounts for 
sales of much allied 
merchandise 


Year-Round Use 


numbe! 





24-Hour Period 


Jernal allow 24 hou 
each rental da} 
ted according 


1 
the 


The operation of the floor polisher having been explained to her, the 
customer here signs rental contract. Virtually all customers using the 
company's rental service purchase other supplies as well 


on it for upkeep. However the bi would wear out the 


payoff in rentals is the new < 
tomers they bring to us and the face on the floo1 

added sale we make in connec- Bernal limits his rentals to m; have 
rental. When rent- chines and items that are not sub- Bernal 
ich punishment adve! 


lizer distributor 


‘uSs- completely and run the 


tion with each 
ing the polisher, for example, the to o mi 
customer often needs additionally re’s the ferti 
floor wax and a floor cleaner. Sh: example. It represents an ori Durit 

buys interior paints paint inal investment of $8.00, ren window 


al ling 


. $1.00 day and require I I devote 


brushes, mops and other ar- a 
ticles for home use. She fre- r. The best thing al thi , 


quently becomes a permanent l urishing l h ) : 
t 
customer for many other hard- re | ig oO 


ware products, and she comes t 
us for these products because she 
can rent from us the tools with 
which to apply some of then 


Some Problems 


Bernal went on to explain 

that he hasn't found 
rental business to be entirely 
without problems. For example, h 
discontinued renting floor sande 


because Of two severe problen $ 


which made these unprofit 
One problem was that store 
every kind in his section 
started renting floor sanders 
cutting price The other prob 
was the costly repair bills on th 

Customers unused to operatin 

sanders would run them ov 

floors with nail heads protruding ( 3: 
and scratch the rollers. Othe: 
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Southern dealers report on their 


New and Profitable Lines 


SOUTHERN HARDWARE for JUNE, 


1954 


Southern Hardware 
TRADE SURVEY 


Though inventories contain many staple items that 
change little from year to year, southern hardware 
retailers are by no means overlooking new profit 
opportunities. They're taking on new lines that 
meet the tests of competition and market demand— 
and they're dropping lines that don't measure up 


Room air conditioners are among 

new lines being taken on. R. R 

Thomas, partner in the McDuff 

Hardware Co Jacksonville 

points out features of a unit for 
@ prospective customer 





Their all-out merchandising campaign is 


Sparkin 


By Hal M. Newsome 


t 


Bench tool shown above performs seven different operations ees ? ceiianiaiaks i 
selling tt 
ame basi services as when the 
ell new tools themselves, bot! 
Luke Terry and the local facto! 
rental! branche tres ts advantages 
some detail The 


prone re d 


A N APPEAL to man’s dormant love At the rear of ie tore 
of tools and to his aroused broader display of used and 
interest once he gets them in his tools in a special too] department 
steady The store accepts trade-ins, sells 


hands is responsik'e for a 
reconditioned tools, and rentals 


increase in power tool sales for used and 
Mercer Hardware & Paint Store does a very large business in both yeal 
of Miami, Florida rentals and repairs. The rental has | 
By displaying two well-known ervice, profitable in itself, is a f 
lines, by energetically promoting, general traffic builder 
studying and demonstrating the wares and home material Next 
product, and by skilled, personal to a good display and real product 
salesmanship, this company is in- knowledge, store officials consid 


tor house 


creasing its sales of power tool 
at the rate of 15-25% a year 

Luke Terry, owner of the store, 
carries representative stocks of 
high quality tools which he and 
the staff are so enthusiastic about 
themselves that they can promot 
them with confidence 

Mercer’s advertises in six 0 
seven radio “spots” daily, and list 
tools and varied tool services in 
the classified pages of the tel 
phone book under a_ wholesale 
cooperative plan. Their exten 
rental tool business also serves a 
an efficient sales promote! 

Mercer’s display plan call 
a balanced and integrated show 


of the most popular portable iter 


in the front of the store on a tab! 
with a vertical factory dis 
shelf behind it. It is located 
central aisle near the front 


and can be surrounded by 


metrical displays of hand tools 
that interest is led naturally f 
the lower-priced to the big-ticket Owner Luke Terry, right, believes a sale is made once you get 


items the tool into the customer's hands and explain its advantages 
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Store's integrated display of 
new power tools is located 
near front of store Renta! 
customer considers buying a new 
electric sander Accessories 
ore not plugged, usually, un- 
til basic tool deal is closed 


New Line Only 





Good repair jobs or the building of useful house- Rental and used tools and repairs are handied in 
hold objects put women in the "big" booster class rear. Work bench is provided for demonstrations 
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4 


L. J. (Jack) Sharp, Sr., left, and Jack, Jr., with the fast-selling display of imported English brass 


Looking for a high-turnover specialty? 


Try Imported English Brass 


a A WALL display, 8 by % 
feet, and a ledge 2 feet wide 
at the base of the display, one of 
two L. J. Sharp hardware stores 
in Dallas, Texas, sold $2,250 worth 
of imported English brass (at re- 
tail prices) during the calenda: 
year of 1953. This involved a five- 
time turnover 

Margin to the 
ported English brass items in this 
line is 50 percent, so the volume 
of $2,250 was realized on an in- 
ventory investment of $1,125 

This is one of the fastest turning 
lines a hardware retaile: 
stock, in the experience of L. J 
(Jack) Sharp, Jr., and Sam Cren- 
shaw, The latter com- 
mented 

“A salesman talked me into this 
line and we started with a $450 
stock at retail, or $225 at whole- 
During the vear we 


retailer on im- 


buver 


sale replen- 
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By Baron Creager 


plants 
ished our stock at different times most 
to the extent that we bough ditional 
throughout the vear, four times ¢ potter) 


original ordet ! mende 
] ‘ 


much as oul 
the Christmas season it was al- 
most impossible to keep 
stock. Since the line is available 
right Dallas we do not 
consider it necessary to lay in 


stock, so we carry 


up the 
here in 
large only 
limited amount of surplus.” 
This imported English bra 
produced by both 


hand, according to Sharp, J: 


machine and 


it represents considerable har 


work, but is not highly expensiv 
In the line there are three p 
cipal items stocked by thi 


wall 


s store 


plaques, used principall) 
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Profits 


come through their 


Windows 


Fohl Hardware finds windows 
a ‘natural’ as a companion 
line to builders hardware 


Bill Smith explains fine 
points of small jalousies to 
interested home-remodeler 


vorun 


S5U_000 


Prominent display of jaiousies 
in window near store entrance 
attracts customer attention 


SOUTHERN HARDWARE for JUNE, 1954 





The food plan—household freezer idea means 


profit for some dealer in every town... 


“In Our Town--it's Our Store” 


i? 


ing a_ profit with household cided te 


food plar 


 aoggpeg in every town is mak- By Ruel McDaniel Before th 


freezers and food plans to go with 

them—and it might just as well be that reason we 

the hardware dealer! adopting one. It has been our ex merchand 
That, at least, is the enthusiast perience, however, that just be 

conclusion of W. T. Avery, partne: cause a lot of food 

in Avery-Johnson Hardware, Ma failed, that does n 


con, Georgia, after a full year idea. There have been 


hesitated before tudied « 


experience with freezers and a igh-pressure pro 
food plan ( plan business 
The company sold over 200 d without that 
freezers and food plans the first Frankly, the food plan 
vear, and there was no foreseeable pted to make money 
let-up in demand. The more than an important sale 
$100,000 volume produced by ‘one that sells mot 
freezer sales offset a loss in stors is than anything 
volume otherwise and enabled the lon Ave! 
company to come through the vear plan, honestly carried out, enal 
than is to tell a prospect truthfully tha 


17 


with a net gain of more 

$80,000 any freezer ultimately will pay 
“Food plans have given them itself in food savings. We not or 

selves a black eye in many locali claim that, but prove it to a pri 


ties,” Avery points out, “and for pect with actual figure 
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Pipe Threading Service 


builds plumbing supplies sales 


By William Bottenhorn 


A N IMPROVED 
4 SeTV1C¢e ] lI 


for the st 
sales 
heate: 
and 
tucky 
The store is a typi igh 
hood « lishment where disp 
ted, and plumbing 
limited to a hang- 
toilet seat 
rly consistent demand 
t-to-length and threaded 
placement pipe demanded the con- 
tinuation of a pipe threading se: 
ice to maintain custome! good wil 
through the convenience it render- 
ed. On the other hand, salesmen 


were not pleased when a custome: 7 : 
Machine takes the drudgery out of pipe threading for Salesman Link 


SKC Or & 1lece O l 1 pip . ; . . 
asked for a piece of 114 inch pipe Andrews. Service is responsible for increased customer good will 


any length, threaded on both ends 

To the late W. E. Klingenberg 
the service was considered a nec- 
essary evil that posed a major 
problem. Five ‘ars ago, an elec- 


8 E Heidelberg 
takes customer to 
adjoining storerocom 
to see water heater 


SOUTHERN HARDWARE for JUNE, 1954 





More than 185,000 persons attended the week-long show 


It-Yourself Show 
Packs Em In 


DO-IT-YOURSELF” show held mated to be 
mael y = April 9-15 in Miami, Florida Participating 
| ary rs 


and featuring displays of tools 
= materials and = service attracted 


an attendance of more than 185,000 


S00 _0U0U 
heed 
! 


person over the week-long ex- 
position 
Spon ored by the Miami Herald 
the exhibit ampl reflected the 
rest of col mers in doing the 
fixin’’”’. Sales and ord 
the hardware, buildings 


and allied industri 
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$25,000 annual volume... 


Major Profits from Gifts 


By Ruel McDaniel 


geen {+H LOCATED in 
more than 4.000 per 


Mrs. May Pittman 
here serves out-of- 
town customer in the 
giftdepartment 
Wide range of mer- 
chandise, plus qual- 
ity lines have helped 
company turn stock 
four times yearly 
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Left, view of gift department as 
seen from front of store, which 
is favorite among brides and gift 
donors in this town of only 4,000 


particulal 

dividual reasons 

exan 
drop 


7) 
Dall 


properly balanced For exan 

when a bride comes in and select { been pi 

a certain china pattern, Mrs. Mc- from sales of th rod . ern dealei 

Daniel starts a list for her. Thi Another dealer repo! h: plies that 

list remains with this selected pat within recent years he had promotional 

tern throughout the period of gift power tools, electri gi | use, deale 

iving. Mrs. McDaniel ask the liances umbil pI reliance on 1 

bride if she wishes to have a plac« ! notion. In most instances deal 

etting of eight or 12 pieces, and ent more th percent o promotional plans have been b 

china crystal items are sold to volume.’ around radio and 

vift donors accordingly Dealers were asked I : vertising, good 
Many new accounts are estab- \ second question to li he onstrations and 

lished as a result of Mrs. Mc- iew lines which have proved ng within the 

Daniel's “keeping her ears open” ni profitable. The iF \ deale ndicated 

and watching local and out-of- red a wide range of produc V taining of ! 

town papers for engagement an- 

nouncements. When she learns of 

an engagement, she contacts the alers. Howeve1 

prospective bride or her mothe: pre ts and lines n 

and invites her to the shop to se- frequently: plumbing 1 nd Once agi: 

lect her patterns, explaining the re power tool hina, fur was val 

h F 


conaltl 


ervice rendered Li s and heaters, 


o hing tackle 
No > ASKECQA 


Dealers Report 
on New Lines 


(Continued fron page 35) 


Generally, dealers indicated sat- 
sfactory results with the new lit 


Imported English Brass 


’ } t page 


1e 
they reported as having added 
within recent vears. Results wit}! 
housewares, for example wert 
termed bv dealers as “sood"’, ex- 
cellent’, ete., while one reported 

results had been particularly 

tanding since the departme: 


piace d in chi 


satistaction W1! 
phes and fixtures 
threading and cutting 
ults re were described as 


Lood 
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American Chains for Farm, Home, 
Industry and Transportation 


ACCO-PAK 
BBB COIL CHAIN 


150 FT. 1/4 IN. 


OR 
ACCO-PAK 
PROOF COIL CHAI 





New Metal Containers 
Offer Even Better Values 


Now the popular ACCO-PAKs come in new 
metal containers, well finished and labeled 
These pails can be re-used. As a matter of fact, 


* 
» 
- 
” 
=> 
a 
= 
» 
" 
a 
w 
a) 
” 
oF 
— 
w 
” 
- 
"! 
= 
— 
= 
wt 
— 
” 





you can sell them as pails when emptied 

As you know, Acco Quality is the standard 
of value in chains. That’s why it pays to dis- 
play American Chain items at all times 

Do you need another American Chain dis- 
play stand? These Salesmakers really create 
impulse buying. Tell your AMERICAN CHAIN 
distributor. 


American Chain Di 


AMERICAN CHAIN 2 CABLE 


York, Pa., Chicago, D Detroit, Houston 
Los Angeles, New York, Philadelphia, Pittsburgh 


rs 


Portiand, Ore., San Francisco, Bridgeport, Conn 
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Officers of the Florida association are, left to right: 
T. R. Hodges and R. M. Bronson, directors; A. C. Stine, 
retiring president; O. W. Brady, Jr., president; Stanley 
Bumby, vice-president, and R. J. McCann, a director. 
Paul Franklin, director, was not present for picture 


Officials of the Georgia association are, left to right, 
Clarence Johnston, Charlies C. Giddens and E. D. Pen- 
nington, directors; Olin Williams, retiring president; H. 
G. Teaford, president; Virgin Poss and Forrest Knapp, 
directors, and William Flemister, vice-president 


Georgia-Florida Convention 


ees oF the Georgia and ing when serving 
i Florida retail hardware asso- Jasing his talk 
which retailers might build bigg 

ounder volumes, R. J. Mc- 
Cann, McCann-Freeman Hardware 


ciations met in Jacksonville April 
25-27, for the annual joint con- and 
vention of the two groups 


Members heard featured speak- Co., Fort Lauderdale 


ers stress the advantages of a for one thing, 


stomers 


on methods by 


tated that retailing 


company did In a panel 


quick service type of operation more advertising than most of its problems enco 


Russell R. Muller, managing di- competitors 


rector of the NRHA, stated that “We are gradually tending to- 


with net profits down all dealers ward the 


self-service idea,” he 


retailers, Stan! 
tated thi: 
} 


should watch margin squeezes and said. “We push nationally adver- 
We trv ; 


operating costs and be prepared for tised merchandis« 


more competitive selling. He rec- the customer a 
ommended monthly 


loss sheets cannot 


A quick service operation, he constantly on the 


said, requires open displays, pric- items that will 
ing of every item, a guard rail remember that 
showing customers where to go minded these 
out, and requires that all wrapping new items we 


profit and we do not stock 


get a las 


rit'< 
turnovel 
lookout 


rease sales 


, 
ore o , 
le are gadg 


By carryi 


increast cu 


be done at the check-out counte: 
In his address, Harry R. Meyer 
of the National Cash Register Co., 
stated that the quick service meth- 
od ends peak period confusion, in- 
creases impulse sales and keeps 
customers in the store who might 
rush out if they depended on a 
salesman to wait on them. 
Suggestion 
item” selling was 
Charles P. Culp, 
manager, E. I. du Pont de Ne- 
mours & Co. “Let’s make this a 
year,” he urged, “when we will 
never write a sales ticket with 
only one item on it.” He urged 
dealers to get into the habit of 
thinking in terms of multiple sell- 


“added 
stressed by 


selling or 


regional sales 


46 


confidence that they will fin 
they want in our store 

Store traffic, he continued, 
been increased by advertising s} 
cial offers, but Mr. McCann poin 
out that when such sales are 
the majority of the busin 

; on regular items 

The business operates 
vertising budget of two 
gross sales, but this 
as much as possible by) 
vantage oft cooperative 

Newspapers and du 

are the com t adverti 
tools 

Other speakers included John W 
Sheffield president, Sheffield 
Hardware Co., Americus, , who 
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YTICA TOOLS 
the — geyee 


Nie... © 
"yaaa ‘problem Father 2" 


June 20 


Wide Mouth 
Uulity Pliers 


las gavettised iit 


P THE SATURDAY EVENING 


@ man aluays 
wel omes! 


JUNE 12 ISSUE 


(on newsstands June 9) 


Invites millions to buy in their local 
hardware stores. 


display OT 1CA 
push WT 1CA 


Use Utica in your Father's Day ads. 
Free mats and cuts available on re- 
quest to factory . 


UTICA DROP FORGE & TOOL CORP. YUCK ie TO OL: L S 
Utica 4, N. Y. 


@O3m> @O3m> 


Rugged. He, svy-duty 
General Purpe 
Elects ‘(an Plies 





S32... FORGE & Too 
t 
D>: MY in Connte. CORPORATION 
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Profits Come through 
Their Windows 
(Continued fron 
interest 1 uch remodelli: 
All of ich make 
il there’s a growing and 
| NEW Sales Bul market for window 
n The company promote 
dows and accessories in two way 
The Lufkin White Clad is the newest addi Fir st, thro igh store dis} lays an 
advertising, they attract a drop-i 


tion to the well-known, nationally a: 
tch the rest of t} 


cepted ‘‘Mezurall’’ line of tape-rules. It trade and catc! Uf 
normal _ store Second! 


is unequalled in tape-rules with a white 
they maintain i build 


line and is priced to appeal to mechanics 
ing contractor atering especial 


homecraftsmen and homemakers 
ly to those who specialize mainl\ 


on remodelling job 


GREAT Pegi A permanent d 


casements, awning 


CONSTRUCTION , ‘GES peat AT 


tore next 


FEATURES "Ve ithe Ai ein 
_— 


it i i ‘ i i 
window has no background) an 


ryt 


2>- ai NEW, LIGHT, beside one « n tol ntrance 
“MAGIC METAL" CASE It is back u ym 


TESTED New lightweight alloy metal display wine 
AND PROVEN lighter than any other used ir has no trouble 
MOST DURABLE die-casting, yet makes the tough rious uni 
WHITE LINE ask idee uaa iendile: daa 
, fleur an 
SELF-ADJUSTING Bele we Ais Peo: on the market. Case is exactly 2 chines 
END HOOK ore easy to rea sain nches wide for accurate inside or anyo 


w-white 


Gives the mo secur White fin 


entrance 


measurements 


measurement 





hook automat 


jes to pen 


ts own thick W 926 6 Ft $ .98 
W 928 8 Ft 1.19 
Ww 
Ww 


9210 10 Ft 1.49 are 
9212 12 Ft 1.89 Home- 


Replacement Blades Available who buy 


and acce 











*SEE-THRU" 


G R E A T RE-USABLE BOX 


Each White Clad tape-rule is 
S A L E Ss A I D Ss packaged in a beautiful 2-color 
plast box with hinged cover 
and snap fastener Your cus 
tomers will be pleased with this 
bonus 
isies and acct 


iemente d by 


EYE-CATCHING 
DISPLAY CARTON 
Brightly colored attractive car 
ton holds six tape-rules On 
your counter, in your window 
or in your showcase this cus 
tomer-stopper will build im 


pulse sales 


NATIONAL ADVER- 
TISING PROGRAM 
The greatest national advertis 
ing program ever undertaken 
by a manufacturer in this field 
will help build your profits 
Hard-hitting, hard-sell ads wi! 
reach over 25 million homes . 
° succeeded 
egain and again to pre-sell 
consumers on the Lufkin White 
Clad Mezurall 
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DOUBLE IMPACT! 
Iwin-Jube 


LE SPRINKLER 


with the 


esinite 


FLEXIB 


Pe 
a 


2 


a 





nd best Gives 
flexibility Sprays 
ntire length. 

eauti- 


The original @ 


maximum 


makes both twin 


TE 
ONLY RESIN! a. sprinklers! 


tube ond single 





oounss vii: RE 


sensation! Produces an even, rain! 


Twin-Tube Sprinkler is this y« ar’s 
wide 

can be used on newly 
h! 


| ‘ ’ ») 
like spray over an area <2vU feet 


flexible for curving around flower beds and i: 


S more 
reg ular b rde rs 
y culllvats d gardens 
Home ow! I the greatest portable 
hed packaging attracts buyers 
st cx 


ive advertising 


mpre hens 
campaign ever this spring. 


DOUBLI Pe appeal and twice 
the promotion, Resinite Tw 


twi 


fast and produc e 


e the p! ; your wholesale: 


right now! 


_ 
NO 


Patent 
multiple tut 


this patent 


e 
y bear 


CUT AWAY 


Sh ng 
cor ructior 
tw t 
c i I 


“ heavy 
of 
Brass 


at both 


bes 


igs 


Sales Corp. 


Box 1257, Santa Berbara, Calif 


» Mfd. by Resin Industries, inc. 
$1.00 for 25 
$1.00 for 35° 5, 


Sold by RESINITE SALES CORP. Way Spray 
Box 1257, Santa Barbara, Calif. ¥ 





Sell the Saw that Gives the 


Sewice 
\ GENSCO BUSHMAN BOW SAWS 


% RUGGED CONSTRUCTION 
% FASTER, EASIER CUTTING 
% LONG, SERVICE-FREE LIFE 





Tempered 
Tubular 














Faster 
Blade 
Replacement 




















Parened A COMPLETE LINE 
OF STYLES AND SIZES 


Design 











No wonder Gensco Bushman has 


become America’s favorite bow saw. 24 
Tapered 


—— we ow 
ca to the pulpwood cutting crews both 


south and north, there's the right saw 
for every use. Sell the saw that gives 30” and 36” Rigid 
the service and you sell more saws. 
2 — 


<< 36", 42" and 48” 
OTHER GENSCO PRODUCTS: VA Adjustable. 
oe 


SWEDISH WOOD CHISELS 


} With Tenite Il handles 
in eleven sizes from 4,4” 
to 2” 


From the home owners all over Ameri- 











and 36" 
Tapered 


30°' and 36 
Extended Handle 


42°’ Extended Handle 
Adjustable or Non-Adjustable 





¥ > Flat, round and oval head 
T styles im steel, brass and 
E nickel plate 


SEE YOUR JOBBER WRITE FOR PRICES 


CH = On On on ok Se. 


A DIVISION OF 


GENERAL STEEL WAREHOUSE CO., INC. 
1806 NORTH KOSTNER AVENUE, CHICAGO 39, ILLINOIS 





Once 
malling 
he books 
stulte! 
monthly 
arate mauling 
but windovy 
Althoug! 
are not a 
new busine 


; 


¢ 
tors lf 


ey 
company 
fluenced 


ume 

and casen 
dows 

itv, an nm 
it. We bel 
lence proves 
ness be lon 


which 


Campaign Sparking 
Power Tool Sales 
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Sure, other people 


44 make sledges, 


gives 
irdless of whether 
see everything. Take the 
only the world’s largest ex 
it. See the number? 


steel. You can’t 


A .7T 
v¥ Grren-iee 














Sales Manager 
Warren Too! Corporat on 
Warren, Ohio 


WARREN-TEE D ee ee ne 
, Have your salesman ca . 
trade mark Send us Catalog No. 853 


NAME 


WARREN TOOL CORPORATION rms 


General Offices . Warren, Ohio CITY 


Vanufacturers of Warren-Teed and Devil railu ay track tools 


Export Divisi ; . 30 Church St., New York 7, N 
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‘**YOU KNOW —THE ONE THAT HOLDS THE DOOR ON!” 


Here we go again! Hairbrain Harriet has had a 
household calamity and she aims to fix it herself! 
Only trouble is that all the tough work will be done 
by Hardware Harry. First he must figure out what she 
wants—then find it amidst a jumble of bolts, nuts and screws. 
How much happier Harry would be if Harriet could 
select just what she wanted from self-service Lamson BOLT BAR 
Hundreds of modern hardware merchants have learned that 
bolts and nuts “up front’’ make more of a profit than many ‘ieee eae Sateen 
other products. Average turnover of stock is 6 times a year. ” a ‘2 
Average hours of time saved—make your own guess. 
Don't let another day slip by without asking your Lamson 
distributor about the BOLT 


BAR—or write us direct. The Bolt ® 
- 
It's the modern way to The Felt Pai 


sell bolts and nuts! 


“The LAMSON & SESSIONS @. 


1971 West 85th Street 
Cleveland 2, Ohio 


Plants at Cleveland and Kent, Ohio 
Birminghom + Chicago 


106 most popular sizes 


a ee Te 
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Stock the Fishing Tackle 


Your Customers Want... 


the fast-selling lines you'll find at King’s! 


SEE YOUR 
KING HARDWARE SALESMAN 
OR WRITE TO... 


KING HARDWARE COMPANY 


490-510 MARIETTA ST., N. W., ATLANTA 3, GA. 
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Greenlee Chisels 
make lasting 
customers for you! 


1 } 
When you sell a Greenvee chisel, vo 


selling the means to fine workmanshy 
sure satisfaction. Each GREENLEE chisel 


highest quality .. . carefully balanced 
| 


| 


e is selected tool steel that long retains 
its fine-cutting edge. Attractive green 
plastic handle provides comfortable, sure 


grip. Available in Socket Burt, Socket want 
buy 
Firmer, and Tang Butt types. Sell them in cha 
“ae The 
sets shown bel reextra \V 1c! St ; 
tools 
by leading wholesalers day 
when 


a de 


b,] 
able 


complete informat 


Sets of four GREEN Sets of three chisels Sets of six or nine 
LEE chisels in hard- in metal-edge fibre chisels in attractive 
wood cases. boord boxes. plastic rolls. 


LE + 
GREENLEE 


GREENLEE TOOL CO., 1826 Herbert Ave., Rockford, Illinois 
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“In Our 


a 


Town— 


it's Our Store" 


SOUTHERN 


HARDWARE for JUNE 


SNIPS 


Guaranteed More 


Work With 
Less Fatigue 


PROFESSIONAL 
PRUNING 
SHEARS 


Fully Hot Forged Pass Thru 
and Anvil Types 








1954 


STOCK 
Fast-Selling... 


Compound 


Lever 


A 


SNIPS 


CZ. P Far Better By 
Actual Work Tests 


FREE Money Making Display 
Rack, No Charge With 12 Pop- 
ular Snips, Retailing at $23.00 


Too! and Cutlery Co., Sturgis, Michigan 


Economical! 
Proven in Use! 
The Preferred 


Gallons 
Quarts, Pint 
Half-Pints 


Lt Lem ep | 


TURPENTINE & ROSIN FACTORS, INC | 
= wren: a ¥ 





You Create New Appliance Prospects When You Sell a 
MYERS 
Quail 


WATER SYSTEM 





"ae 
a ’ 
wale STEM 








Look around for other profitable sales possibilities when you 
install a new Myers Water System. It provides the water 
capacity and pressure necessary to the efficient operation of 
many of today’s wonder appliances—automatic laundries, 
dishwashers, food waste disposers, water softeners and auto- 
matic hot water heaters. The tie-in sale of any one of these 
big-ticket items returns extra sales dollars with a minimum 


of sales expense. 


A new Myers Water System with ample capacity for the future 

opens the way to home improvements and expansion, too. 

An extra bathroom or a kitchen 

modernization project offers a chance ames ie’ 
aa 


. ‘ »< 
to sell new fixtures and plumbing > { 


A'*s 
De) . TN cit, 
WENDY 
GET IN TOUCH WITH YOUR (m= 7 
MYERS DISTRIBUTOR Ka AY > 
, = { | 
Se) a 


supplies—all plus sales for you. 


He will help you set up an aggressive )~ 


full-line Myers sales program and plan j \ | 


Ara 
ics 


for extra plus-profit sales in allied lines. 


Doing business with him is good business. 


MYERS system 
SYSTEMS 
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SALES BOOSTING CHART 
TED FILES 


oFCOMMENDED 


® 


FILE TO Ust 


llavine this handy Chart reht alon 

dle your counter assortment of iW 
ind other tiles wall help you mereas 
sales very substantially amd save 
vou a lotof time as well. Itenables you 
ind the customer to decide quickly on 
The right file for the job. Ut also encour 
wes the customer to take along some 


viditional files “while he’s about ut 


The sizes and shapes charted are 


made for both harpenin anal re shap 


AND ing worn teeth ot fandsaws and otter 
APPROXIMATE SIZES oF " saws havin = i “em cheese 


Get this chart from your wholesaler 


He ll also gladly help you make up an 
issortment of tile most suitable for 
your tradin ireas And with Black 
Diamond the brand, vou re all set with 


the best Known files in the South 


FREE—''rice Fitosopny 


NICHOLSON FILE COMPANY 


BLACK DIAMOND FILES FOR EVERY PURPOSE 
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age of 

purchasing f1 

the company i 
alesmen 10 percent c 
Most lead 

ers. The cor 


Cal h Cu 


encountered 
Each ait 

and own 

own hom« 

to prospet 

demand f« 

prospect’ ( 

the salesmen 

night. Howeve 

it usually is nece 

both husband and 


Pipe Threading Service 
Sells Plumbing Supplies 


Another Advantage 


‘Another thing that 
freezer business ha 
Avery points out, “1 
trictness of the bank in gran 
credit. we have been able 


more than 200 


1reeze 
feel perfectly 
, 


anvthing ¢ 


All he |} 








Just 1 hand operates 
this amazing Wrench! 


TRIG-O-MATIC'S 
positive easy 
grips and releases on pipes, nuts, and fittings 


automatic eye 
non-slip 1-Hand operation It 


real deve < 
t wre 
i 


handle tc iy Will not st 

Time Save Ide pipe 

ped quarte 
LONG ECONOMICAI 
assured Made ‘ft acu 


Reploceab 


exact aly mac? ed ence 
attractively finished. The 
heat treated JAWS are ) Sizes 
PLACEABLE whenever 5 t 9 
become worn t ‘ 12 
er, more ¢ 1 se if 5 
ven 
Lorger sizes 


RESPONSIBLE DISTRIBUTORS WANTED! We so 
——a 


line of 
TOOL CORPORATION ferent, economi 
» Cols whick 
Attn: DEPT. F cn w 
™ 
105 WEST MONROE STREET "| Te 


Oct 1 
HICAGO 3, ILLINOIS BOOT 
.< C c @ oO HNO. 5 





of 


Tri 


Trigger ON— 


gger OFF— 


No knurls to 


fumble with! 


With the ONLY Instant, Speed-Action “Fractional,” 
Ratchet-Action, Non-Slip Grip that insures safety! 
adjustment control assures 


automatically 


Pp 


e 


fe-time use 


Now available 


~ 


on nite 


d 


cell 


b 


WA 
Ovy 


23 


® 1 hand on hondle sets and 
} releases jaw grip—no knurls 
to fumble with 


Bull-dog teeth thot ‘‘bite-in 
end HOLD! 


off galvonized 
» 3 Populor 
1% 
1% 
2\ 


available 


Oductory 


TRIG.O MATIC's 


Stine? vely dif 
"dustrial Hand 
© exhibited ot 
ROWARE SHOW 
Pier Chicago 
North Holl 

















e 


No gauze jacket to rip, 
| strip or puncture with the 


“RED HEAD” 
WELL POINT | 








Ask your jobber, 
or write for bulletin 


EDWARD E. JOHNSON, Inc. 


ST. PAUL 14, MINNESOTA 


WELL SCREEN SPECIALISTS SINCE 1904 
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for top profit 
for top quality 


‘ADHESIVES 


... they meet a million needs! 


1 +} YY ] oy 


OK 15¢ Adhesiv 


quality! Finest raw materials, continuous 


be cause 


rol assures consumer satisfact 


it L10N, QuicK 
es. OK Adhesives bring you top markup, top 
‘ful tubes, compact displays do the sell- 


in fewest counter inches. 


TUGLLULLUL 


OK HOUSEHOLD CEMENT a 
china, fabrics, plastic, w 
purpose sure 
No. 1297 ( Tul, wing count 
wide, 12 card. No. 95 On 3! 
No. 5— OK Cement, 

OK MODEL CEMENT sx 


cement. 
irded, 1 gros 


al-clear. Jur 

No. 1298 In ¢ catch 

2 doz. per No. 8 — | 

OK LIQUID SOLDER repairs 

tanks. Makes peed) 
e, et Water-p1 

heat nece ary 

No. 1296 — ‘ 

19 


cryst 


n cara 


No. 4 — OK Solder, un 
lay f 


TIP-TOP PRODUCTS CO - OMAHA 2, NEBR. 
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NATIONAL LOCK 
HARDWARE... 


exactly what your 
customers want 


D> cmcgmraas 


FORGED IRON 
HARDWARE 
Dead Black, Old Coy 
Old Brass eautiful on se 


s. 1 ‘ i ta 


NATIONAL LOCK 442 


pets 
{ 
c 


Ai 


MAGNETIC CATCH 


lias ¢ i 








BUTT HINGES 


\ 


\ 


Cabinet Hardware, Concave Knobs, 
Brass Hardware, Furniture Trim, 
Forged Iron Hardware, Small 
Builders Hardware, Butts, Hinges 


ALL 
HANDSOMELY 
PACKAGED 


Envelope Packaging 
Yet Costs You No More 


ROW a? at bad 


Cash in on the many advantages of this popular slide 
box with clear acetate cover. Inviting appearance. 
Customer self service. Saving of sales time. Ease of 
stock control. Many others. Ask, too, about the new 
profit-building NATIONAL LOCK Counter Dis- 
plays. Write us today for illustrated price list. 


DISTINCTIVE HARDWARE...ALL FROM IT SOURCE 


NATIONAL LOCK COMPANY 


Rockford, Illinois 
Merchant Sales Division 





Spot Ads 


Do-It-Yourself Show 
Packs ‘Em In 


(Continue 


by McKINNEY 


FOR THE SHELF 

McKinney ‘New Look” Illustrated Labels 
for easy finding. 

FOR THE COUNTER 


McKinney “New Look” Illustrated Envelopes 
for easy pick-up sales. 


McKINNEY * 
P ovary Hinges Since 10657 


E 


ewe 
id SF ¢ 
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~ You can build an entire business specializing 
in pressure-creosoted products 


e 
. - 










EXTENSIVE stocks of p ire osoted fence posts 
maintained at in \ Porter * ae 


st & Pole Yard 





— 


BIOS 





MR. PORTER 
post at his yar ited o1 IXTEEN Veal ig ( \. Porter of f t id ranchers have been thor 
ract i major hig! Ponca ‘ kla., foresaw a big oughly sold on theur long life and other 
mand for pressure-creosoted fence pos 

ind other pressure-creosoted lumber. He Much of the creosoted lumber 1s sold 
didn’t just take them on as a sideline ilong with posts to make corrals, loading 

he built his whole busines iround pre hutes and s« 
sure-creosoted products Mr Porter advertise pre ure-creo 
Today, 65 to 70 per cent of the dollar oted products extensively, through 
volume of the ¢ \. Porter Post & Pol nev ipers inth erved by the C_A 
Yard is in pressure-treated items. And orter Post ole Yard, as well a 
much of the remainder ts related selling through ‘om ty radio station. A 
such as wire, nails and corrugated siding result of thi romotion, farmer ind 
Pressure-creosoted fence posts are the ! el 1 orth Central Oklahoma 
maior item in Mr. Porter ine. He han now his line and his location and bring 


dles them in 50 sizes a 1 length na thei } to hin 





United States Steel Corporation 


There's profit for you in Siiammneermestanmeetserias 


Pittsburgh 30, Pennsylvania 


- ; I’m interested in handling pressure- reosoted fence posts Please 
PreSSure-Cre0SO W send me more information and put me in touch with pressure-treaters 
who produce this product. And include a copy of your new guide 

~ ‘Fences That Pay.”’ 
Hardware dealers, lumber dealers and build- 
ing supply houses all over the country are Name 
~ cashing in on the demand for pressure-creo- 
soted wood products. If you'd like more in- Address 
formation, send in the self-mailing card on — 
this page. But first, turn the page to see the 
merchandising help available to you. 


City 








powerful merchandising help 


“I expect my Pressure-Creosoted Fence Posts to last 
a good twenty years” 


says Ben Catalina of 
Clarksdale, Mississippi 


Last year | used pressure creosoted 
fence in my pasture land I havent had t 
lace any of the posts, and I expect them t& 
for a good lon; time I also used pressure 


= reosoted wood to make repairs in my bern and 


WHERE WOOD IS USED IN FARM CONSTRUCTION, BE SURE IT’S PRESSURE-CREOSOTED 
SAVES YOU LABOR — Pressure creosoted postsand which have required almost no maintenance to kee; 


poles are straight, amooth, easy to set. And they re them in good shape for forty or more years 


available in sizes of varrous lengths and dimensions so SAVES you MONEY a oe UNITED STATES STEEL CORPORATION 
that, whether you want pressure creosoted wood for termites, fungi, dry rot, and other agents of wood de 
525 William Penn Piace + Pittsburgh 30, Pa. 


fences, pole barns, corrals, or any other type of farm 


to put up a shelter over the water trougt 


struction, pressure creosoted wood lasts up to seven 
building, you Il find a size that fits your needs exactly 

times as long as untreated wood No more continual 
replacement of fence posts, no more continual repair of 


SAVES YOU TIME — Pressure creosoted wood con rotted buildings Think how 


struction is trouble-free construction Many farmers much actual cash this can save 


Agricultural Fatension Sec thor 
United States Steel Corpora tior 
Room 4270 5 Wilham Penn Mlace 


tell about installations of preasure-creosoted wood you over a period of years! 
PittsLaurgh 30. I 


Please send me your booklet. “Fences that Pay 


| 
| 
i 
| 
U’S’S CREOSOTE CONTAINS OVER 150 CHEMICAL COMPOUNDS = ribing the use of premure creasoted wood for 
! 
| 
| 
| 
| 


»struction 


I would hke to know the name of my 
4 pressure «ceosoted wood 


You can be sure of dependable service when you order wood posts and poles which have 
heen pressure treated with US'S Creosote, a quality product of the | ted States Steel 


Corporation. For the name of your local dealer, mail the coupon We also send you in — 


formative literature on how you can save money with pressure creosoted wood construction 


ae Address 
[ UMttes SS) et emree.) 6s aad 


United States Steel is a major producer of Creosote used by many 
producers of pressure-creosoted wood products. To help you build a 
steady volume on these products, we maintain an advertising and pro- 
motion program that sells your farmer-customers on the advantages of 
pressure-creosoted wood. 

Advertising in leading state and regional farm papers tells the story 
of the long life of pressure-creosoted wood in terms of actual experiences 
of actual users. A free fence construction guide has been prepared for 
distribution to your customers. And advertising mats are available for 
your own use. 


MAIL THE CARD BELOW 


We will put you in touch with pressure-treaters in your area who can 
supply you with pressure-creosoted wood. Get the facts today on this 
profitable line. 


You've heard about them! 
You've read about them! 
FIRST CLASS 


Permit No. 3117 We sell them / 
(SEC. 34.9 P.L &R,) 
Pittsburgh, Po. PRESSURE-CREOSOTED fence posts 




















@ You've heard about pressurr ducta of modern wood treatung 
creosoted posta from y r new? 
bors you've read about ther 
in leading farm magazines [res 


BUSINESS REPLY CARD 


No Postage Stamp Necessary if Mailed in the United States 


sure-creosoted posta mean fewer 
posts to buy over the y 
leas labor im aetts 








tung onger 
fencing iteelf 

Why are pressure-creosote 
posts your best buy Kecaune 
they are the engineered pr 


Your headquarters for PRESSURE-CREOSOTED posts 


— POSTAGE WILL BE PAID BY — 


UNITED STATES STEEL 
Room 4392 525 William Penn Place 


DEALER SIGNATURE 











Pittsburgh 30, Pennsylvania 





+ 


Bridgeport Brass Names 
Four Additional Agents 


INDUSTRY NEWS 


W. L. Schultz, Retired 
Hamilton V-P, Passes 


e 


Solomon Appointed to 
Major Appliance Post 


HE ‘TMI I 





W SALES BUILDER 


—_ 
_ 





"y 


Tchrnuaye i 
SLIP-ON ' 


RECOIL PAD ie 
FITS SHOTGUN OR RIFLE STOCKS y 


ery Gun Owner is Your Pros 
for + 


Py 
his new natural ; 
rece absorber Sg A 
ty product is made 
. S mecium Retail ' 

, } nstock 


Available now, through Sporting Goods Jobbers. M 

factured by Pachmayr for over 70 years a name f 
Makers f pern ne tly 

g Scope Mounts...POW<« 


n and 


PACHMAYR GUN WORKS, INC. 


1220 SOUTH GRAND AVENUE, LOS ANGELES 15, CALIFORNIA 


PAC ; acce 


SOUTHERN HARDWARE for JUNE, 1954 


ct + A NEW DESIGN * A NE 


RIBS SLANTED TO 
KEEP GUN POSITIONED 








~ ee 
EXCLUSIVE 
Absorption Baffle Design 


AIR POCKETS 
ACT AS SHOCK 
ABSORBER 


LIVE RUBBER RIBS 
CUSHION RECOIL 











t 


t of individual 
1953 totaled 


an increase 


Liquid 
December! 
billion dolla 
billion from a year earlier 

According to the Federal 
rvey of Con 
rly 1954, the proportion of 

who reported owning n 
500 dollars of liquid 
than that 
recent years 


se 


l 


Georgia-Florida Meeting — 


(Continued from page 46) 


W. Brady, Jr., Miami, as its presi- 
dent. Stanley Bumby, Orlando, will 
serve as vice-president. Directors 
R. B. Bronson, Eustis; Robert 
J. McCann, Fort Lauderdale; T. | 
Hodges, Monticello, and Paul 
Franklin, Fort Myers 

W. W. Howell, Waycross 
gia will 
both associations 


Re 


umer 


are: 
z Ime! 
th 


lal a 


was large! shown by 


" vy in 
irvey in 


Geor- 


continue secretary ol 


as 


° 


Smail Decline in 
Cotton Consumption 


CONSUMPTION by 
mills 
low a year earlier so fai 
Total consumption for 
expected to be about 
bales compared with 9.5 mi 
1952-53 The 


OF cotton 


st been running 


1953 


me 1¢ has 
in 


‘ 


the ye 
f mil 
llio 
decline be 
caused largely smaller exp 
of cotton textiles, small I 
cl of textiles 
forces and some 
tion of synthetic fibers for 
The of Middling 
inch cotton on April 15 was 
pound, This comp: 
32.99 cents a veal 


(Continued from page 16) 3.8 


by 


New Increase in 
Personal Savings 


1 
I 


by 
ibst 
cot 


last cotton 


t militar’ 


PERSONAL SAVINGS in the first 
quarter of 1954 rose slightly above 
the corresponding period of 1953 
In the first quarter of 1954 savings 
were 7.7 percent of disposable in 
come as against 7.2 percent in the 
1953 period 


1 
I \ 


average 
3 
cents pel 


with earlier 


a March average of 34.23 


> cent 


©} 


Finances 


15 


Unemployment Below 
Post-War Peak 

DESPITE 
ploy it 
first 


THE 


k 
mer incres 
con 
ore 
ets 


any 


high 
’ 
( 


were unemplo} 


~ 


Small Drop in Retail 
Sales in First Quarter 


LS 
RETAII iles 
1954 averag 


tne 


ion TOTAI 


l 


f 
n 


yf 
‘Ing 
ort 
yur 
the 
itu 
ton 
16 
4.12 


ires 


rter « 


quart 
percent unde! 


previou yeal 
high 


1] 


il 


reached 
held 
clined. 
Retail 
first three 
were down 


« 
i 


U 


we 


up 


] 
alt 


of d 
montl 
1] 
second quarter of 1953 due 
most par 1 


aa 
bile sales 


percen 


? 
t 


ly 
and to eciline li! 


« 





mer is Right - 
asks for... 


RIFFIN HINGES 


When your customer asks for hinges —sell him the best — sell 
him Griffin. And when he asks for Griffin by name, you can be 

| sure he’s right. He has probably used them before and knows that 
._ the Griffin line of fine builders’ hardware is a quality line . .. finest 
“materials, expert craftsmanship, carefully finished and packaged. 


(r 


I; Euery DOOR NEEDS THREE 


GRIFFIN 


MANUFACTURING COMPANY 
PENNSYLVANIA 


REPRESENTATIVES 
CHARLES L. LEWIS R. F. BEVERS 
1355 Market Street 4524East th Street 

Seattle, Washington 


Son Fron sco 3, Calif 
WALTER S. JOHNSON & SONS tL. G. FULLER, & 
917 644 Wellington Rood 


St. Chorles Avenue 
Jackson 6, Mississipp 


Atlanta, Georgio 
E. H. FARRAR HARVEY D. RUSH & SONS 
6637 Golf Drive 4638 Nichols Porkwoy 
Kansos City, Missour 


Dallas 5, Texos 





DUCTS 
q 


WILBUR H. DAVIS 
1639 W. Fargo Avenue 
Chicago 26, Iilinois 
GEORGE A. GREGG 
7134-6 Wyoming Avenue 
Detroit 21, Michigon 
AUSTIN & EDDY INC 
115 Broad Street 
Boston, Massachusetts 


OVER 


on Biv 


4 


H.C. GL 
2611 Gorris 
Bolt 16, Mary 
ROY L. ROGERS 
1620 Garfield Street 
Denver 6, Colorado 
W. C. MEIBAUM & CO 
6954 Oleotha Avenue 
St. Louis 9, Missour 


more 


ond 


THE B. S. ALDER COMPANY 
45 Worren Street 
New York 7, N.Y 
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MINNOW 
BUCKETS 


WZ 


LMM tidy 
FULL FLOTE 


Two-piece construction 
full floating. Gal- 


vanized . perforated 
insert 


LONG LIFE 


Non-Floating two-piece 
construction perforated 


insert Galvanized or Tern 


MINNOW BREATHER 


Galvanized perforated bucket 
with hinged cover ond snap lid. 
Insert of white sul- 


BUCKET 


Chain | 


42-inch chain . tight butted link 


. cadmium plated with swivel 
snap ond ring 4 


FRABILL Manufacturing Co. 





234 W. Florida St.. Milwaukee 5, Wis. 
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lah a alli 


G. W. GRirfin CO 


+ FRANKLIN, NEW HAMPSHIRE 








AND SALES PROMOTION AIDS 


A complete line 
cordaage ] being 
manufacturers in 
floor display 
Almost 
has five with Vl nak , 
ing 10 display ¢ men Thite Animal Trap Co. of America 
on the de with u ins, the Lititz, Pennsylvania 


¢ 


Solid Brass Hardware 
\ ’ nr or 


5 s* 
‘Tan @ane cate ™ 


Lowe Brothers Co. 
Dayton, Ohio 


. 


stand is printed additionally in re 
and blue. The manufacturers tate 
that the twine and cord products art Duck Decoys 
within easy reach for self servic 
Cleveland Mills Co. 
Lawndale, N. C. 


7 


Shingle n‘ Shake Paint 


In introducing a new “breather 
type house paint, Shingle n’ Shake 
paint, for use on all rough exterior 
surfaces such as shingles, shakes 
rough-sawed siding, and isbestos 
shingles, the manufacturers stat 
that it is an excellent finish for brick 
cement and stucco surfaces as well 
Alkyd reinforced, it dries to a fl 
finish of a durable nature, and is pro 
duced in a range of style-tested American Cabinet Hardware Corp. 
colors. The paint may be applied with Rockford, Illinois 





<_—— 


MARSHALLTOWN TROWEL COMPANY «+ MARSHALLTOWN, IOWA 
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3 
Aucther 


Parker 
Hack Saw 
Crchuive 




















STA-LOK 


Eliminates All 
Blade Twisting 





ONLY PARKER HACK SAWS , Sey Outsells because it Outlasts! 
HAVE THESE SELLING FEATURES z= | eI + Coat 


’Sta-Lok’’ — ends blade twisting 


“Loc-Klip’’ — firmly locks the blade in 
place at the front end 


‘’Stud-Fast’’ — patented, forged one- 
piece blade-holders — no pins to lose 


Forged frame—patented solid one-piece 
ends 


A ( poo 
PARKER f 
EXTRA ‘= 





ractive merchanad 
ck Saw a 
Ker fe 


vie 7) § UTICA DUXBAK CORP. 
nes Dept. 23, Utica, N. Y 


rovus 





Fiy te | Parker | fine 


PARKER MANUFACTURING CO. 
o Aw 


WORCESTER 1, MASS., U. S 
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easy sales | a _ (ws good etiees 


A soldering kit for the 


Yourself’ customer is announced by to put this 


the manufacturers who stat i 
contains everything nec ry for NATIONAL 
oldering of all light work 
The kit contains a Jackson electric SILENT 
‘ 


oldering pencil with fiv inter 


changeabie'tps, a anaonwnicn |) SALESMAN 


rest the hot iron when it is laid 


non entarily, and a col of solder to work for you 
The soldering pencil itself, which ) 


is seven inches long and weighs six a 








ounces, consumes 25 watts. It is con Takes only 1/2 squore 
plete with a rubber cord and plug ( feet of floor space... 
and has a cork-filled composition 


easier repeat | irae mnt oie 
sales Vulcan Electric Co. Sells 
aa 


Danvers, Mass. 


° the 
complete 
e line 
of 
Four new features of the Tufboy National 
steel tape rule are described by th products— 
manufacturers as follow a weds 


lock which prevents cree} n in + Thresholds 
creased internal case capacity so th 

rule length up to 10 feet 1 be of + Door Sweeps 
fered without binding o sticking « Linoleum 
when the entire blade i icted Binding 

1 plastic slide bar just insid i and Edging 
opening which holds the tape out o * Molding 
contact with the metal cass 


New Tufboy Tape Lin 


+ Packaged 


when you stock vents scratching of the reverse-sid Weather- 
printing of edging; and the Auto | stripping 


VICTOR HACKSAW Se ad 
BLADES You'll h st ; i 
ou catch shoppers eyes anc 


Distributors and dealers, for over 50 their dollars with this attractive 
years, have known Victor Hacksaw self-service merchandiser. Display 
it and your normal store traffic will 
move the line fast, because there’s 
a hundred and one uses in and 
tent advertising have made them the / around the house for National prod- 
blades consumers want. ucts. They're colorfully packaged, 


There are other reasons why it completely machined, and all fas- 
wine “k Vic edd off tenings are included—ready for 
pays to stoc ictor — they re pront- simple, speedy installation. 

able; they cut right, cut fast, cut easily; " 
they’re sold only through recognized Lan : : Here's how you profit with 


Distributors. the National ‘Silent Salesman” 


° Features retained in the Tufboy i 
EXTRA profits with clude printing or engraving on both Completely-stocked 


VICTOR “Mol flex” sides, __ the universal re} display costs you 
Y 


blade, a balanced retracting rce Total sale price 
High Speed the 2-inch inside measurement fe of merchandise 


ture, chrome finish-zine dis 
Hacksaw Blades case, rounded contour, decima qul YOUR PROFIT ee .$ 56.20 
alent table printed right on t blade 

It will pay you and pay your custom- 1/32 inch graduation 

ers to push Victor “Molyflex” High six inches of tape graduation, pr 
Speed Hacksaw Blades. There’s four gressive numbering and foot mark ORDER FROM YOUR JOBBER TODAY— 
times the dollar profit in every sale ings or write us for additional details! 
and more than four times the cutting The new Master Me! 


od of self-selling disp 
efficiency. 
encourage impuls¢ 


Victor Blades are the popular blades tached to each rule 
everywhere. Be sure you are selling them. sales card. The Tufboy 


ie cies, alee amd WO feet tonathe 20 NATIONAL METAL 


@ 300s 
with either the white Briteblads I PRODUCTS COMPANY 
the all metallic satin finish. The 1 
VICTOR tail price range is from $1.70 t 35 @ 


SAW WORKS, INC. + MIDDLETOWN, N. Y., U.S.A 
Atchers of Head ond Power Heck Sew Blades, Master Rule Manufacturing Co., Inc. 1001 Ridge Avenve Pittsburgh 33, Pa. 


Frames and Metal Cutting Band Saw Blades Middletown, New York P.O. Box 9965 j 


Blades as easy blades to sell, easier 
to re-sell, because quality and consis- 
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WHAT’S BOOSTING the electric fencer that... 
BUMPS 


DEPENDABLE QUALITY 

GENEROUS MARKUPS 
REASONABLE RETAIL PRICES 
STRONG NATIONAL ADVERTISING 


Four pront-] icked reasons whv \ isl { ku } 
BOKER Tree Brand utlery i t Qualit 
markup, and retail pricing that work ¢ ir advant 
PLUS National Advertisi in the Saturday Ever 
Post, that bi s them in asking for BOKER Tree Brand 


WHAT A COMBINATION FOR PROFITS! 


---and you'll make 


Ss 5 10 
==j— S65 10!° PROFIT 


Nie oan PER SALE! 
PINKING SHEARS a, bad 
POULTRY SHEAR . hollow. 


Remov 
Fu 
n 


3-PIECE 
SCISSOR SET 





n _ => 
te 

Nb — 
a) 


to control your 








The Sure 





STEAK SET 


BRAND 


ee ee ee ee Wa, Cur.er* ww 
7” ron ovens * <* 
BOKER TREE BRAND LINE 


Cotologs Avoileble on Request 


H. BOKER & CO., INC. 


ESTABLISHED 1837 


101 Duane Street New York 7, N. Y. 


R. €. ZIMMERMAN & SON «© Factory Distributor 
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MISTAKE 


> PREPO 


IS THE SAFEST 
AUTOMATIC-GAS TORCH 


$5.95 


. now only... 


Prepo uses a low vapor-pressure fuel. 


@ So rugged so tough — Always ready to do 
the job. 


A greater variety of jobs can be done — 3 
interchangeable burners, and 3 interchange- 
able tips. The widest selection in the market. 


A greater volume of heat than any other 
torch — 6000 B.T.U. per hour at 2570° F. 
Smallest hand torch made—only |'/2 pounds 
— tool box size when completely assembled. 
The only torch that can be used in any posi- 
tion and maintain a uniform flame. 


Prepo Fuel is the most economical auto- 
matic-gas fuel sold in disposable tanks. 


“Pony Pal" Rocking Horse 


South Bend Toy Manufacturing Co 
South Bend, Indiana 


° 


Sportsman's Knife 


The Tree Brand Sports: 


H. Boker & Co. 


i~ 
































Y) 


ANNIVERSARY 
in the 


Quality 
PRODUCTION OF... 


RIVETS 


SCREWS 


FOR 
GREATER SECURITY 
FASTEN FAST WITH 
CLARK FASTENERS 
For further information, 
write 130 Canal Street 


GLARK Pros Hort () 


MILLDALE, CONN 








PREPO CORPORATION 
EDGERTON, WISCONSIN 
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Evans King-Size 
10-ft. Steel Tape 
STANDS UP STRAIGHT 
for UPRIGHT 
_ RCR eS 


new EVANS King 


- 


se with every tape. dS j 


te r 





it's morked so you don't have to figure 
no other tape is marked this Evans way 





Thus Edge — marked m feet and inches with foot markings 
at every inch uw 10 


This Edge —marked in inches from |” te 120° L LLL 


Whichever way you work, in inches or feet and inches 





you read instantly without having to stop and figure 
The EVANS King-Size White-Tape Is the Top 10-ft 
Tape Value at only $239 RETAIL everywhere in U.S.A 





another 
EVANS 
value— 
THE 
ONLY 
12-FOOT 
POCKET 
WHITE-TAPE 


Standard blade [ 
Va"' wide “S 


. This L-O-N-G-E-R 
Ww, @ pocket s 


- Pocket White-Tape only $] 89 


RETAIL everywhere in U.S.A 
jing . 
sas y 1o with shorter tapes. Exclusive EVANS d p 
s. Each tape packed FREE tra t Tenit 
sell more tape Write for free supr ; > 
Wat. co. 


400 Trumbull Street, Elizabeth, N.J.. U.S.A 


Makers of Evans‘‘l ng Tapes 25-50-75.1 ft. and Eve 640F g Rule 
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SUNSET’S 


SILENT SALESMAN 


Merchandising 
unit with any 
of these 
standard 
assortments * 


Always on the ~_ for _ 


FLEXON 
aor rrer~orrre 


CASTMASTER 
NYLON CASTING LINE 


SPINNER BRAIDED 
MONOFILAMENT 


SURF KING 
NYLON SQUIDDING LINE 


oren 27 tb dozen 36 
ten 4 bd 
b ORTMENT eSKMU $36.30 


SEA BRAID 

NYLON TROLLING LINE 

a at | doze 6 1b 
ORTMENT #SBMU 


PERFECTION 
LINEN CUTTYHUNK 


There's a Sunset Line for every fishing need 


SUNSET LINES FLORENCE, ALABAMA 


7\ 





STOCK UP NOW 


on the L' Line 


offering a brand in 
EVERY PRICE BRACKET 
for every need! 


WIGS 


AMERICA’S NO. 1 LINE—FOR OIL 
STOVES, RANGES AND HEATERS 


K , hou . 
} part he Glaswik 


purs haseé 


«p want fe 
thrilled [am 
Kindler 


I coule 
erence 


In't be 


in bee 


REORDER the brands 
your trade demands! 


GLASWIK 
World's finest spun giass wireless wick 
FLAMEMASTER 
The asbestos leader —more oil-carrying strands. 
BESWIK 
New solid- weave asbestos wick, competitive price. 
OTHER ASBESTOS WICKS 
Fastheat + Superheat + Thrif-t 
Tripleneat (3-wire)—new low price 
Top Notch—for Perfection stoves, heaters 


ALSO METAL-BACK RANGE BURNER SETS IN 
GLASWIK, FLAMEMASITER & THRIF-T BRANDS 


Sold Only Through Distributors 
ATLAS ASBESTOS 


COMPANY 


NORTH WALES 9, PA. 
Mfrs. of Asbestos Textiles Since 1922 


 precentl) past dil- 








“Pelican” Spinning Reel 


ne Pflueger 
n l avalilabl 
of $22.95 
ree 
stainle 


m the pool ir 


g in between coils 
the manufacturer 
easier because th 

travel 
lways in the ime posi 


to the reel mounting 


The Enterprise Manufacturing Co. 
Akron, Ohio 


« 


4-Cup Drip Coffee Maker 


A 4-cup drip coffee maker for the 


m family has been added to the 
coppt r-clad 


ff Revere Ware 
tainless steel cooking utensils 
One of the outstanding feature 
the new product, according t the 
manufacturers, is 
basket which makes 


tapered cotfee 


+ 


forward and 


it possible to 


brew two and three cup batches that 


are equal In bods ind flavor to the 


results obtained when brewing to ful 
4-cup capacity 
The coffee maker is priced ; 


each 


Revere Copper and Brass, Inc. 
Rome, New York 
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Look 
for 
these 
Seals 





Attached to every 
Superseal Gas 
Range Connector is 
a non-removable 
aluminum disc. 
Stamped on it are 
the coveted AGA 
and UL seals. These 
universally-rec- 
ognized symbols 
mean that both the 
American Gas 
Association and 
Underwriters’ Lab- 
oratories have ex- 
haustively tested 
these connectors 
and have found 
them to be safe and 
dependable. 

A.G. A. regulations require a non- 
removable identification on all con- 
nectors awarded their Laboratory 
Certification. This identification is 


for your protection — insist on it! 


Superseal Connectors are produced 
in any combination of female elbows 
and male or female adapters, malle- 
able iron, cadmium plated; *,-inch 
pipe thread; 12 to 60-inch lengths. 
Over 400 U. S. distributors. 


“Every Superseal Fitting is a union in itself” 


2 coprowt en, 


DiviSton 
COLUMBIA MALLEABLE 
7 STi, che) tele Nile), | 

Columbia, Pa. 


1954 








y 3085 
THE QUALITY SCREEN FOR QUALIT 


Full-size Alcoa Alclad Wire 
Full mesh count— Double s: 
Lightwe ght — ne 
Won't stain 
Lowest cost in the 


ver nee ds pair 

masonry or woodaqwork 

long run 
Carefully woven by skilled workmen 
On precision equipment 

« Meets Bureau of Standards CS 


4, 
We have the only electric baking oven ir 
control of the 


country for careful va ) 
we 
jplhtmagiad COATING 


Southern Made for Southern Requirements 


CALL COLLECT FOR CURRENT PRICE LIST 


= WHITEHEAD WOVEN WIRE 0. 


Mail: Box 488 «~. Emory University, Georgia 
Plant at Snapping Shoals, Covington, Ga 
Phone Collect, Covington, Georgia + 
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YOU CAN SAVE TIME, LOWER COSTS WITH 


SOUTHERN STOVE 
BOLTS 


@ Threads Smooth 
@ Heods Strong 

@ Dimensions Exoct 
@ Quolity Uniform 


Slotted Steel 
Round and Fiat 


Wood Screws—Phillips and Slotted 


SOUTHERN SCREW COMPANY 


FACTORY WAREHOUSES 
Calif. @ Chicago 10, Ill. @ Dallas, Texas 


North Bergen, N. J 


EE | 
P| 
| 


NO SUBSTITUTE 


Buvers and Manufacturers agree 


'there is vo substitute tor the 





@ Los Angeles 23 
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NATIONAL HOUSEW ARES 
EXHIBIT. It is the ov/y national 
meeting place for your industry. 
You will see more exhibitors 


and more products than ever 


before, meet with policy making 


company executives, get first 


hand knowledge of production, 


distribution, deliv ery, prices. All 
this vital business information 


awaits you at the.... 


L 
Dist NATIONA 
HOUSEWARES 
EXHIBIT 
JULY 12-16 


Y 
ATLANTIC CIT 
AUDITORIUM 





NATIONAL HOUSEWARES MANUFACTURERS ASSOCIATION 
1140 MERCHANDISE MART, CHICAGO 54, ILLINOIS 





New! 


PN aal-laler- M-} 
|= {-3-} OF dg let-te 
Gas Radiant 

Heaters! 
»~ 4 
You get 


Full Markup! 


gues 


Model 194 
PRICED FOR SLAM-BANG 
PROMOTIONS, these heat- $ 39 
ers give your customers uggested 
Hse ! 


neering and quality construction. Heavy 


traditional Royal engi 


steel body. Dress guard zine plated, hearth 
plate finished in high-heat tan silicon. Solid 
color clay backwall with high gloss finish 
Royal Lifetime burner, genuine Royal radi- 
ants. Natural or LP Gas orifice 


SPECIFICATIONS 
BTU No 
Input Rads H Ww 8] 





4 18'2 15 8/2" 
5 18 19 10 
Model 195 


—416*... 
Retail 


— 5-Radiant model 
boasts same fea- 
tures described 
above. Order now 

from your jobber — promote these quality 
heaters and you'll have a sellout... with 


full profit on each unit! 


A. G. A. Approved 
for Natural or LP Gas 


Gas Heaters 
CHATTANOOGA ROYAL COMPANY 
Chattanooga, Tennessee 





Cutting Pliers 


} v 


Utica Drop Forge & Tool Corp. 


Utica 4, New York 
< 


Special Lawn Queen 


Jacobsen Manufacturing Co. 


Racine, Wisconsin 


LANTERNS 


R. E. DIETZ COMPANY 
SYRACUSE 1, N. Y. 








contains 
REAL RUBBER 


Ready to use. Waterproog 


Cannot warp 


or injure tile. = ry, 
) 


Fast tack, 
slow setting. 


. Covers 
Tight, perma- 150 Square Feet 
nent bond. Per Gallon 


Available in 
QUARTS, GALLONS, 
5 GALLONS 


ORDER FROM 
YOUR RUBBER Tig 
WHOLESALER CEMENT 
or direct 


Generous Sample 
on Request 


CONSUMERS GLUE CO. 


1S1S N. HADLEY ST $1. LOUIS 6. MO 
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Strataflo Foot ann 


WITH THE CHECK VALVES 


FAMOUS 


THEY CAN'T STICK, 
THEY CAN’T LEAK! 


Strataflo Foot and Check 
Valves end leakage troubles, 
save wear and tear on pump, 
save their cost in service « 
Ideal for jet-type put 

Write for Bulletin 203 


Order from your Jobber 


nd 


STRATAFLO PRODUCTS, INC. 
FORT WAYNE 1. INDIANA 





RUGGED ROBERT — 
Fastest Selling Broom Rake 
In America! 


5 IMPORTANT FEATURES: 


1-Piece Frame * Finest 
Rake Can’‘t.Lose Carbon 
Shape Steel 


Tines 


Patented Cover 
Plate — Rake 


Can‘t Come Apa P LY: 


Special Patented —Wy 
Socket 

Guarantees 

Long Life 


Semi-Circular 
depression — Locks 
Tines for good. 


4 
‘ 
va 


Manufactured date on every rake. 
Gueranteed for 2 years. 


Wire Products Company 
2713 North 24th St., Birmingham, Ala. 


Member, American Hardware Manvufacturers Association 








GYM SETS — TEETEROUNDS 
SANDBOXES — SLIDES 
PLAYTIME TABLES 


ask 
your 
favorite 


jobber 
for 


don’t buy from pictures... 
SEE PVite Master 
compare it... 
and 
you'll 
BUY IT! 





CONSOLIDATED METAL PRODUCTS COMPANY 


CINCINNATI 2, OHIO 








FOR YOUR 


FREE COPY 
Write for WG-20 » 


Shows complete plons on how to 
build display ond storage rocks thot 


se'il window aliass 


Libbey-Owens:Ford 
Glass Company 


7164 Nicholas Building 
Toledo 3, Ohio 
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VULCAN ELECTRIC CO 
DANVERS 17 MASS 








Lawn Sweeper Line 


A lawn 
alawn with two 
a full 30” 
pacity and a econd 
sweep and 642 bushel 


veeper line called Sw 
models, 


weep and 81, 


on the market 

Engineerir 
in the model 
hoppe 


Sweepalawn frames are of 
gauge pressed steel with three shoul 
dered tie rods for rigidity. Semi-pneu 
tires mounted on 10 


matic are 


heavy 


Savage Arms Corp. 
Chicopee Falls, Mass. 


+ 


Baseball Publication 


Hiller 
} 


event 

The compa 
leased their If 
Softball Rule 
pictures of winning 
ords of the 1953 soft 
two books may 
sporti! 


country 


Hillerich & Bradsby Co. 
, Louisville, Kentucky 


TV Tye), 
SCALES 


Standard 
with the 
hordwore trade 
for over 
60 yeors 


1 
WEIGHMASTER 
BATH SCALE 
2 7 
UTILITY 
SCALES 
3 + 
RECIPE 
SCALE 
4 * 
NURSERY 
SCALES 
5 e 
HANGING 
BALANCES 
6 e 
POSTAL 
SCALES 


See your 
jobber 
6 
1888) 


HANSON SCALE CO. (Est. 


Northbrook, til. 














’ 


Here's a quality line with real profit possibilities 
To get the most out of it carry the complete 
Champion DeArment-Channellock line. Millions 
of national magazine subscribers will read about 
the Channellock /ine every month they are 
being told and sold. Use display boards, stock the 
full line for real profit possibilities. You can sel! 
more pliers than ever before when you feature the 
complete Champion DeArment-Channellock line 


ee of GN THaT 8s eres A t 








CHAMPION DEARMENT 


TOOL CO. 
MEADVILLE, PENNSYLVANIA 
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HORS 


For every work horse and mule 


[he pad with the rust-proof 


red hooks 


Tapatdo 


TRACTOR SEAT CUSHIONS 








For every tractor and farm 


imp rn) ne 
lmpic c ‘ 





See your jobber or write us. 


THE AMERICAN PAD & TEXTILE CO. 
Greenfield, Ohio 


MAKERS OF FAMOUS TA-PAT-CO 
HORSE COLLAR PADS SINCE 188! 


1954 








HEXAGONAL 
NETTING .. 


h gh standard of the in 
Gustry evenly woven 
perfectly straighi selvage 
heavily galvanized with 
aieam ng fin sh This popu 
lar product is readily iden 
tified by fhe famous color 


tul rooster iabe 


D. C. HORNIBROOK 
E. L. HORNIBROOK 


Box 176 
Avondale Estates, Ga 


LAWRENCE J. BALDWIN 
& SON 


306 Carondelet Bidg 
New Orleans 12, Le 


CEWRIGHT $725 


WORGESTER - MASS, 














WATERPROOFINGS 
and PRESERVATIVES 


SHEPS PERMA LASTIC woterproofing seals masonry and 
wood watertite. Meets Federal Government Specifications 
SHEPS CANVA LASTIC woterproofing. A clear water repe! 
lent for awnings, tents, tarpaulins. ‘“Makes Canvas Lost 
SHEPS RAIN SHED waterproofing seals boots, shoes, light 
clothing Makes shoes shine better, the soles lost |! nger 
SHEPS STAINLESS PENTA WOOD PRESERVATIVE. Put up 
in ready-to-use form and concentrated. Replaces creosote 
for w { preserving. Controls termites, fungus, mildew 
moss Excellent chicken mite killer 
tributed by Wholesole Hordware, Drug and Bidg. Moteria 
Manufectured by SHEPARD LABORATORIES 


earle Pe Omoho 2, Nebr 


CELEBRATING OUR I50TH ANNIVERSARY 1804-1954 


FITLER 


A ROPE FOR EVERY NEED 


“WATERPROOFED"™ 
and 


“ROTPROOFED" 


Manila Rope Fishing Rope 
Lariat Rope Sisal Rope 
Transmission Rope 


For your protection when buying rope look for the 
Blue and Yellow Registered Trade Mark on all 
Fitler Brand Pure Manila Rope 


THE EDWIN H. FITLER CO. 


New Orleans 17, La. Philadelphia 24, Pa 
SOLD BY DEALERS EVERYWHERE 




















Name brands mean satisfaction to your custom- 
ers, and money to you. Well-known, advertised 
brands pre-sell your customers before they set foot 


in your store. 





| ae = 
Fen n da tion 


NCORPORATEL 


business fo substitute. A non-profit educatione 


foundetion 


Give your customers what 


they ask for — it's bad 


37 WEST 57 STREET, 
NEW YORK 19. N. Y 
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Caulk Guns 


SELL THEMSELVES ! 


... and create 
repeat business 
FOR YOU on Caulk 


Jobbers ind == distributors 
ire invited to send tor new 
prices ind discounts on our 
complete line for all home 


prote ssional guns 


uring tacili 


ILI I OON 


MANUFACTURING CO. 
ray) Beelill, [on ae 4's ee ee a ee Be) ihe) 


























Here's your next 
caster customer 


Ads with pictures like this in The 
Saturday Evening Post are doing a real 
selling job for you. 

Year in, year out, dealers tell us 
these Bassick ads in the Post are send- 
ing people into your store for easy- 
rolling “Diamond-Arrow” casters with 
two-level ball-bearing construction and 
rubber-cushion glides. What’s more, 
Bassick’s the only caster manufacturer 
giving you this kind of backing. 


eooere cusmiom O1tots 


Gow fe 


thy 
4 


The rest is 
up to you 
Display Bassick 
glides and casters on 
your counter. 


It’s like signing — 


your name to Bas- 

sick’s continuing Post > 

campaign. And it re- a ms 

minds people you = *** 

carry a complete line 

of the glides and casters they want. 

Don’t overlook this easy way of getting 

your share of pre-sold Bassick cus- 

tomers. Ask your distributor about 
Bassick’s self-demon- 
strating glide and cas- 
ter displays today. 


THE BassicK COMPANY, 


+ 


Bridgeport 2, Conn. In 
Canada: Belleville, Ont. 


A DIVISION OF 


MAKING WORE KINDS OF CASTERS MAKING CASTERS DO MORE COO) 


75 YEARS OF CASTER LEADERSHIP 


78 








Mike Starter Rope 


42 


Cleveland Mills Co. 
Lawndale, N. C. 


5 


Super Sonic Jet 


Murray Ohio Manufacturing Co. 


Cleveland, Ohio 


CLEAN 
ACCURATELY 


with less 
effort 


No. 024— Best 
for General Use 


wherever 


tapping is 
advisable 


A Product of 


Red Devil Toots 


Irvingten 11, ie ae Oe 








the “Perfect Cap” 


for Chimneys, Fiues, Ventilators 
ELIMINATES DRAFT TROUBLES 


~ . 
Vausead by Jdowndratts backdrafts 


pilot blowouts, condensation. Acts as 
spark arrester. Creates even stac 
temperature - 

ana cuts tue 

shut or soot 

years in all k 

part of the co 


units 


Contact your favorite Distribu- - 
tor, or write to 


A. R. WOOD MF'G. CO. 








m=eBox SH 97, Luverne, Minnesota=m 
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FARM EQUIPMENT 


806 Peachtree St., N.E 


Section of SOUTHERN HARDWARE Atlanta 5, Ga. 
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another reason why you 
make more profit selling 


DEMPSTER WATER SYSTEMS 


There’s Double Value for your customers 
in Dempster Water Svstems like the new 
Dempster Convert-o-jet, the low cost, 
compact water system that serves both 
shallow and deep wells efficiently and is 
completely convertible without “extras” 

or the need for special tools. 


In the Dempster Convert-o-jet you can offer 
famous Dempster quality and performance 
at a low price to the customer who is 

using a shallow well now but anticipates 
the need for a deep well in the future... 
a condition that is prevalent almost every- 
where due to dropping water tables. 


And there’s Double Value for you—both 
quality and price—in selling Dempster 
Water Systems—and the extra value of 
having the best of the newest type 
pumps on the market. 


It will pay you to write or wire today for 
the new Convert-o-jet descriptive folder, 
complete with specifications and per- 
formance tables . . . and for details on the 
valuable Dempster Water 

Systems franchise. 


- get Converlojel 


Merchandising material is avail- 
able — eye-catching poster ° 
descriptive consumer folders for 
handouts or statement mailings 

. hard-sell ad mats 





plus advertising in leading farm 


magazines! 


to deep well 


-o-jel 


Retails for only 


$19.99! 


f.0.b. factery 


CONVERTIBLE 


operation! To change shallow 


well Convert-o-jet to deep well operation 
merely detach ejector unit, attach pipes with 


special flanges (furnished with unit) to pump 


ing unit and place ejector unit at end of pipes 


at bottom of 


well. No special tools required 


DEMPSTER MILL MFG. CO. 


BEATRICE, NEBRASKA 


Branch warehouses and « ces in Omaha Nebr 


ansas City, Mo Des M res. la Sioux Falls. S. D 


—_—~— K = 
WATER SUPPLY EQUIPMENT| [ieapeNccaitceeetoa Cac Goioace 
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Simple inventory contro! system 
permits company to give prompt 
reports regarding parts in stock 
Gererally speedier service is 
given the customer both on 
phone calls and over-the-counter 
transactions 


By B. Miller 


Systematic stock control wins those 


Extra Profits from Parts 


Control system requires no full- 
time parts clerk. Company book- 
keeper, shown here, posts all 
stock cards. Cards used, right 
give full information on inven- 
tory levels and rate of sales 





—— eel 
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In a small operation... 


We Cut Expenses 
$5000 Annually 


M Y OPERATION is not big, nor | 
it glamorous in the sense that 
it has supporting some 
viously frills, yet I 
have been able to reduce my fixed 
overhead by approximately $5,000 
a year; and with an outlay of about 
$400 I have tripled the available 
space in my shop. 

As a result I conside: 
ness to be streamlined 
to withstand, if necessary, a fourth 
year of drouth, or a fourth year of 
hail which has been just as ruin- 
ous to our crops in Donley coun- 
ty, Texas. 

An 


eration can be 


ob- 


been 
unnecessary 


bust- 
ready 


my 
and 


the size of my op- 
gained from the 
fact that town of Clarendon 
has a population of about 2,600 
Our territory is partially a ranch- 
ing and not far from Clar- 
endon is the vast, English-owned 
ranch that was featured some time 
back in Life magazine. The farm 
equipment business here is not 
such that farm equipment 
and service alone will support my 
enterprise. Basically, I am an Allis- 
Chalmers dealer, but I am 
the dealer for Oldsmobile, 
trucks and Philco radios. 

It must be obvious that a busi- 
ness such as mine would have 
neither visible nor invisible ex- 
travagance in operation. Neverthe- 
less, I concluded late last year that 
it was necessary to reduce ex- 
penses wherever possible. There 
was too much going out compared 
with what was coming in 

This resulted from a 


idea of 


oul 


area 


sales 


also 


GMC 


double 


*Homer Estlack owns and operates 
the Estlack Machinery Co. of Claren 
don, in West Texas. He is immediaté 
past president of the Tri-State Har i- 
ware and Implement Association 


82 


By Homer 


Donley county 


the past three 
drouth was bad enoug! 
But in addition, during those three 
there haul- 
storms 1n a big portion of the coun- 


that 
endured for 


vears. The 


we in 


years, were repeated 


ty and hail can be as devastating 
as drouth. Hail 
and flattened and pulverized ranch 
We had so much hail that 
it actually packed the ground so 
hard it was difficult to plow 

In view of conditions resulting 
from these circumstances, I 
cluded there would 
new machinery sold 
should clear the decks and prepar: 
to sustain my through 
the sale of parts and service. So 
the first of this 
economy program 

It seemed to me it abso- 
lutely necessary to dispense with 
the my outside 
salesman, and I did. That was thi 
reduction in expenses 
$3,000. There were 


cotton 


, 


OUI! 


ruined 


erass 


con- 
not be muct 


and that |! 


business 


vear, 
into el 
was 


services of one 


biggest my 
approximately 
not enough prospects of new busi- 
justify keeping a 


Sa iS - 


ness to 


SOUTHERN FARM 


Estlack* 


man. Of co 
picture can 
my salesman \ 

Meanwhile, 
rather effective 
own, 1n the shop 
equipment dealer will agi hi 
a mechanic can do a real produc- 
tive job of selling. With the me- 
chanic, his helper and my 15 
old son, I believe we 
long. My 
on a part-time basis, sweeping out 
and doing only the boy 
that age is qualified to do 

The building I use is 
who definitely 
handicaps imposed on 
drouth and 

and he 


can 
son, of course, only 


chores a 
owned by 
a farmer, recog- 
the 

business by 
had a talk 
operative He reduced my rent by 
$300 a vear He 
it that way for 
would 


the 


nizes 
Was 


$25 a month 
said we would try 
nece ssary he 


juction in 


a while and, if 

make 

rent 
But 


cided, 


another re 


de- 
that 


one of the big leaks, I 


the free 


> WN 
page ii) 


Was service 
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A report to you about men and machines that help maintain International Harvester leadership 


ae 
From horse and buggy 


to speedy airplanes— 


TORGERSON’S build sales 
and service volume with 


PERSONALIZED customer 


When Lioyd A. Torgerson, present owner of dealer 
ship, was a small boy, he and father 
trips to the country by horse and buggy. ‘Those 
trips took two or three days, often a week Now 
Lloyd can make up to six or eight carefully 
planned and scheduled calls a day by air 


his made 


> | 
RTT TT ? {oa 


gaee 
peek 
——_ 


Prospects for “big ticket” equipment, like Inte: 
national" TD-14 Crawler tractors, have confi 
dence in Lloyd Torgerson’s power and machinery 
recommendations. Here customer Steinthor 
H jartorson the feature-by-feature 
dealership’s roomy outdoor equipment 
area. Used equipment area is large 


gets story in 
display 


» too 


Like so many successful IH dealerships, 
who 


serve agriculture dest are those 
International Harvester dealers 
of helping todevelop istronger 


ire in 


more | 


Air travel 
ridge, Mont 


elective 


moore 
it iaore tire 
rm the 
three pian in ors ol tle 


contacts 


to spen tore There ire 


In emergencies, only 
when Darold lorger 
gerson’s service department, an 
plane Ranche in the de ship territory 
1.000 ind often are as far 


six men in Darold 


service I 


on, lett 


minutes iway 
lor 


ill im hy 


uveraut 


who oper its 
sWer i ¢ 
iler 
acTes is | yy mile 
eTrTvice 


iwiay 


There are department 


"“Torgerson's always have the IH parts I need 
when I need them Vernon C 
Berger, right lor 
clude young farmers 


tomer 
gerson's loyal customers in 
like Mr. Berger as well as 
in their 70's who have 
through farm 


says cu 


pioneer homesteaders 
this are 
the last 


een 
i prosper 
50 years 


mechanization in 


that de 
Through the broad 
position 


iler who 
IH line 


the rewards 
ultureintheircommunitie 


Torgerson 7 heli ve 
profit most 
iable 


TOS pt rous agri 


aneny to enjoy 


INTE RNATIONAL HARVESTER 


International Harvester products poy 


Motor Trucks Crawler Tractors and wer 
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Lower net for farmers... 


The Outlook for 1954 


FARMERS’ GROSS income, ex- “Marketing of livestock and year also may result in some re- 
penses, and realized net income livestock products will remain at duction in total expenditures on 
may all be a little lower in 1954 a high level in 1954 and may ex hired labor and fertilizer 
than in 1953, according to a recent ceed last year’s record volume 
issue of “The Farm Income Situa- Similarly, cash receipts from live- 
tion,”’ published by the U. S. De stock and products may, on the “Cash receipts from farm mar- 
partment of Agriculture whole, compare rather favorably ketings in the first quarter of 1954 

With the volume of farm mar- with last year. Somewhat lower re- totaled approximately 6.6 billion 
ketings perhaps slightly reduced ceipts from dairy preducts, even dollars, down three percent from 
from last year, and with prices not though tae increased flow of milk last year. The total volume of mar- 
quite as high, farmers’ cash re will partly compensate for the ketings was about the same as a 
ceipts from marketings and their lower price-support level this year, year ago, but prices averaged 
realized gross income probably may be largely offset by increases slightly lower. First-quarter live 
will be down a little from 1953, the for other items including hogs and stock receipts of 4.1 billion dollars 
publication points out possibly cattle. On the other hand were only ightly below a year 

While farm production costs crop marketings, assuming average earlier as small declines for dairy 
probably will be lower also this yields, probably will be from five products and broilers were largely 
year, it is not expected that they to 10 percent smaller than last offset by increased receipts from 
can be reduced sufficiently to fully year, and total crop receipts may hogs. On the other hand, c1 re 


January-March 


offset the expected decline in gross be down in about the same pro ceipts of 2.5 billion dollar 
income portion, with most of the decline down seven percent, with 


Consequently, realized net in- in such crops as cotton and wheat receipts from wheat, cotton 
come may be down from last year’s whose acreage has been curtailed beans, and vegetables 
figure of 12.8 billion dollars, “Total farm production expense “The preliminary § estimate 
“possibly as much as four or five probably will show only a small cash receipts in March 2.0 
percent.” The publication empha- decline in 1954. Prices of pur- lion, up slightly from Febru 
sized that “if drought conditions in chased feed and seed are lower but lower than 1953. March re 
the southern and Great Plains than a year earlier, and farmers ceipts from livestock and products 
should widen, the drop in income are likely to spend less on these are estimated at 1.4 billion dolla 


could be more severe. items. Smaller total plantings thi crop receipts at 0.6 bill 


Cash receipts from farm marketings, by States, January-February 1953-54 





Livestock and products Crops Total 





State and region 
1953 1954 1953 1954 1953 1954 





1,000 1,000 1,000 1,000 1,000 1,000 
dollars dollars dollars dollars dollars dollars 


Delaware 12,937 12,218 1,752 1,739 14,689 13,957 
Maryland 28,712 24,629 4,657 4,474 33,369 29,103 
Virginia 38,003 33,337 25,784 21,866 63,787 55,203 
West Virginia 12,753 11,681 4,498 5,432 17,251 17,113 
North Carolina 29,889 31,048 26,395 24,523 $6,284 55,571 
South Carolina 12,769 12,648 11,806 12,518 24,575 25,166 
Georgia 39,670 38,175 20,233 22,371 59,903 60,546 
Florida 17,777 18,785 90,358 81,545 108,135 100,330 


South Atlantic Region 192,510 182,521 185,483 174,468 377,993 356,989 


Kentucky 35,342 33,733 116,400 100,817 151,742 134,550 
Tennessee 34,379 31,378 51,467 43,982 85,846 75,360 
Alabama 26,217 25,212 12,504 18,777 38,721 43,989 
Mississippi 23,444 22,905 73,855 43,775 97,299 66,680 
Arkansas 26,597 25,164 36,194 $4,793 62,791 79,957 
Louisiana 16,585 15,898 29,302 34,038 45,887 49,936 
Oklahoma 41,463 38,413 23,193 23,045 64,656 61,458 
a , 125,220 115,390 145,295 170,004 270,515 285,394 


329,247 308,093 488,210 489,231 817,457 797,324 
2,692,962 2,677,415 1,987,767 1,882,103 4,680,729 4,559,518 


South Central Region 
United States 
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At dinner meeting Governor Talmadge told of mechanization in Georgia 


The FEI Comes South 


Power machinery department meets in Atlanta 


5 p= FARM EQUIPMENT Institute 
came South in April, the or- 
ganization’s Power Machinery De- 
partment meeting in Atlanta, 
Georgia, April 23-24. For Atlanta 
and the Southeast it was a pre- 
cedent-breaking role, for never be- 
fore in its history had this depart- 
ment of the FEI met outside of 
Chicago 

Members of the Atlanta Farm 
Equipment Club and _ Southern 
Farm Equipment Manufacturers, 
Inc. joined with officials of the FE! 





Bruce Lourie 


George Kelly 


‘ 


in working out details of the meet- 
ing which was marked by a not- 
able optimism on the part of both 
southern and northern manufac- 
turers 

In hi 
outlook 
point, Bi 
emphasized that 
year of Keen competition, 
consciousness by 
much “last 
that the y 
of the five 


M. D. Hill 
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Among those pictured at right 
are: Carroll Mullens, Rome 
Plow Co.; H. E. Ashley, Mod- 
ern Implement Development 
Co.; Dr. M. K. Horne, Jr., Na- 
tional Cotton Council; M. D. 
Hill, Ford Motor Co.; A. W. 
Owens, Taylor Implement and 
Manufacturing Co.; Victor 
Despard, New Holland; L. S. 
Devoe, Case Co.'s Atlanta 
bronch manager; D. R. Butt- 
rey, James H. Wilson, Athens 
Plow Co., Matt Taylor, Good- 
year; J. C. Withers, B. F. 
Goodrich Co.; W. J. Klein 
ond E. H. Poilzin, Allis-Chal- 
mers Manufacturing Co. 
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J 
La. 
One of the big jobs Art McFarland has had to do in an 
area where there were so few Ford Tractor owners to 
start has been to sell owners of other makes that a 
Ford will do their work better and at lower cost. Some 
idea of his success is indicated by this typical lineup of 
“competitive makes” on his used tractor lot, shown above. 


The McFarland Tractor Co. occupies this attractive 
brick building, providing 6000 square feet of floor space, 
on one of the main highways leading into LaGrange, Ga. 


OWNERS 
ser cE 


Shown above is a part of the Service Department where 
two mechanics are kept busy full time, with part-time 
help from the field service man. The shop motto is, 
“Get ‘em in—do a good job—get ‘em out.” 


Parts sales have been built into a good source of profit. 
A section of the parts counter and storage shelves is 
shown above. “Our job is to have what our customers 
need when they need it,” says McFarland. 
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SINESS | W 


Says ART MSFARLAND 


Owner, McFarland Tractor Co.,LaGrange, Georgia 





It was twenty years before Art McFarland found the 
kind of business of which he could wholeheartedly say, 
“This is for me!” For sixteen of those years he had done 
well in the heavy machinery industry — construction, 
logging and other heavy machinery. 

Then, after four years in the Army Ordnance, Art 
“joined up” again, as Sales Manager for a good sized 
Ford Tractor dealership in Alabama. 


Then’s When It Happened 


It didn't take McFarland long to decide that here was 
where his future lay. So, after four years he applied for 
and obtained a Ford Tractor dealership in LaGrange, Ga. 

There were at this time only 26 Ford Tractors in the 
McFarland Tractor Company's entire sales area. Com- 
petition was strongly entrenched. 

But Art and “Mrs. Mac,” who has played an important 
part in building the business, weren't afraid to tackle 
a tough job. And what has happened in the little over 
two years since, must be seen to be believed. 


‘eae Pe 
F ? 


/ 6, 


TRACTOR 
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MAY 1, 1952 


That's the date when Art McFarland started in 
business—a stranger in aterritory where there had 
never been a Ford Tractor Dealer before. Read 
what he has accomplished since, by hard work and 
the Ford Tractor and Dearborn Equipment line 


The McFarland Tractor Co. today is a prosperous, 
thriving, busy organization, with a good and steadily 
growing volume of sales—two-thirds from farmers; the 
other third from industrial customers. 


Everybody’s a Member of the Team 


McFarland spends half his time outside, contacting 
customers: the rest inside. He belongs to all the worth- 
while local organizations. He is assisted by a full 
time salesman and a customer service man who also 
helps out in the shop.“Mrs. Mac” handles the office 
work, and helps sell parts. There are two full-time serv- 
ice men. A profit-sharing plan for employees gives every 
one a stake in the business and an interest in doing 
the best possible job 

Best of all, Art McFarland is satisfied that he has the 
best line and the best opportunity in the farm machinery 
field. His advice to anyone willing to work and interested 
in making a solid success in farm equipment retailing 


is: “Go with Ford.” 


TRACTOR AND IMPLEMENT DIVISION 
FORD MOTOR COMPANY 
Birmingham, Michigan 














Shown above are: W. J. Fisher, Oliver Corp.; L. M. Sweeney, Massey-Harris; Bruce Lourie, Deere & Co.: M. 

D. Hill, Ford Motor Co.; T. B. Hale, International Harvester; L. D. Golden, Dayton Rubber Co.; H. F. Donagher, 

W. F. Covington, president of Southern Farm Equipment Manufacturers; and H. C. Kendrick of Case Co.'s At- 
lanta branch. 


10 of our market.” There M. Sweeney, The Massey 
Co.;: National Pictu 
he said Lourie, Deere & Co 

This talk was followed by an In his report, M1 


men 


ing in 7 
are no dark omens for the futuré 


illustrated discussion of “What the iat busines 
Farmer Is Thinking,” by Lloyd he outlook 
Partain, farm market director, 
Curtis Publishing Co 

Closing the session was a panel 
discussion on the “Industry Out- 
look” moderated by C. G. Pearse, 
vice-president, J. I. Case Co. Dis- 
cussion leaders for the various 
sections were: Southeast, A. W 
Brann, Hester Plow Co.; South- 
west, George A. Kelly, Kelly Plow ut I 
Co.; Northeast, Victor Despard, a good business 
New Holland Machine Co.; Cen- mal again,” he conclude 
tral States, T. B. Hale, Interna- Formal activities were 
tional Harvester Co.; Northwest, 1 with the dinner m 
W. J. Klein, Allis-Chalmers Man- | under 
ufacturing Co.; Pacific Coast, i 
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If you're searching for 


EXTRA PUMP PROFITS 


(A 


urt! If you ve 


’ ? 


ave the right 
Goulds pumps are 

Retter ee ‘em 
And while 


plete Gould line 


FIG. 3371 FIG. 3658 


MULTI-STAGE JET PUMP t VY H.P. DEEP WELL PUMP 


“ 


_ 
4 


See your distributor 


: or write Dept. SH-15 
* W7Nid Mac 


4 GOULDS PUMPS Inc. 
*. Seneca Falls, N.Y. wy 


~~ wee 
a eee FOR EVERY FARM AND HOME NEED 
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Tractor Wind Breaker 
Announced by Hinson 


Harvester Announces 
Pasture Renovator > we hoe HINSON Manufacturing Co., Wa- 


terloo lowa announce that 


A NEW MACHINE with which ; ke « Weathe: rak a new wind 
wornout pastures can be reseeded A Pr ol, breaker-heater for tractor 
and fertilized without losing a .. . vailable now in the South 
single day's grazing is announced doe? Weather-Brake feature 
by International Harvester Co a advantages as all-around 
This new development, designated ty —adi and wrap-around protection 
the McCormick No. 1 _ pasture ' wide windshield-windows 
renovator, is believed to have spe- " ' te complete vision without dans 
cial emergency application in re ele e ei blind spots, the company 
newing pastures weakened by ; : _ and at the same time give full pro- 
fall's severe drouth in many c 5 ae 3 tection to driver’s head and shoul- 
tions of the country ders. Windshield is set low so 
The new pasture renovator may has a forward speed of five mile driver can sit down and follow the 
Side wings are made to 


eat for add- 


be described as a three-in-one ma an hour and reverse speed of three furrow 
chine. In a single operation it (1) miles an hour. The big rear wheel fold in snugly around 
applies fertilizer below the surface with 16 x 4 puncture-proof tire 1 ed weather protection 
of the ground, as deep as four chain driven In addition, Hinson reports 
inches; (2) drills a nurse crop; and Designed for ease in oper: Weather-Brake’s angle-iron fram¢ 
(3) sows grass or legume seed a shift lever, convenient to th replaces the tubular type for extra 
Fertilizer and seed are applied in right hand, controls neutral, for rigidity and long life; windshield 
narrow bands 11 inches apart ward and reverse geal Handle is attached firmly yet easily re 
Existing sod is scarcely disturbed bars steer the two front wheels moved in 60 seconds 

by the action of the specially 

shaped, colter-type openers 


° 


Owner Rides and Cuts on 
New F-M Power Mower 


THE ‘“RANGERIDER,” a power 
mower that gives its owner a com- 
fortable ride while it cuts the 
grass, is introduced by Fairbanks- 
Morse & Co 

The Rangerider is designed to 
provide a “ride ‘em’ mower that 
is highly maneuverable and mod- 
erately priced to meet the needs 
of the home-owner, vet big enough, 
fast enough and rugged enough 
for use on estates, farms, ranches, 
public lawns, schools, etc. 

The new mower, powered by a 
2.5 hp., 4 cycle gasoline engine, 
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5 more reasons why 
New Holland Dealers are 


'First in Grassland Farming" 


@ New Holland does not count on balers and 
forage harvesters alone to hold leadership in 
grassland farming a policy which is proving 
most profitable to New Holland dealers 

The tractor mowers, rakes spreader seeders, 
manure spreaders, wagons built by New Hol 


land more than hold their own in competitive 


selling They’ ve got every new feature wanted 


by cost-conscious, speed-conscious farmers 

hese machines give New Holland dealers 
complete coverage of sales opportunities in the 
grassland farming market ind as a result, 
an extra share oO! sales 

The New Holland Machine Company, New 
Holland Pa \ subsidiary of he Sperry 
Corporation | 


New HoLtLaANnD 


Tractor Mower 
lavs down 
ground speeds 


in ick makes it 


oper 
, 
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New Self-Propelled Combine 
Introduced by Harvester Co. 


A NEW self-propelled combine 
in 10, 12, and 14-foot sizes de 
signed fo! harvest 
has just been announced by Inte1 
national Harvester Co., Chicag« 
Illinois 

New features and refinement 
the company said, will enable thi 
new McCormick No. 141 harveste: 
thresher to “save more than eve! 
before of that last, hardest-to-get 


big-capacity 


10 percent of the crop often lost in 


the field.”” This basic combine als 
will be available in a rice mode] 
as well as a new “level-matic”’ hill 
side machine 

A design feature called opposed 
action, double-shake cleaning, pre 
vents grain waste due to straw 
collecting or 
the chaffer and shoe sieve. Three 
point separation, at concave, finger 
grate, and large 
straw rack, is another grain-sa\ 
ing feature, the company say 
New  forward-positioned 
knife and guards, and hydrauli 
cally controlled platform ave 
down and tangled grain or low 
growing soybean pods 

A new six-cylinder, 60-hp IH 
engine is said to provide ample 


“piling up” betweer 


21-square-foot 


cutter 


Closeup view of the new six- 

cylinder, 60 hp engine that drives 

new combine. New variable-speed 

propulsion drive provides 28 

speeds ranging from 1 mph to 
15 mph 


eficient threshing in 
tough traw, ol 
rough terrain. New variable-speed 


powel lol 
bumpe! crops, 


propulsion drive — provide 28 
peeds ranging from 1 mph, for 
ditche 


for fast highway travel. There's a 


creeping across to 15 mpl 

exactly right grain-savins peed 

for every crop and field conditio: 

according to the manufacture! 
Simple outside adjustment 

able the operator 

by-hour change in 

tior Cylinder speed 


COl a\ clearance 


New McCormick No. 141 Self- 

Propelied harvester-thresher is 

available in 10, 12 and 14-foot 

sizes. It is designed for big- 

capacity operation; has 60 hp 
engine 


ve openings 


quickly for 


ion in 
peed to 
shifting, the 


announces. The op 


rain stand without 
manutacture! 
erator raises an the com- 
bine platform o1 1e-g with hy- 
draulic powe! changing 
field condition A control lever on 
the steering column adjusts cutte! 
bar height from | to 34 inche 
rom the ground 

The operator can check the grain 
in the eve-level grain tank on the 
No. 141 by merely turning his head 
\ new-type leveling auger, ex 
clusive with IH | 
the 50-bu 
power unl 
driver’ 
60 second 

tandings 

A new 
located guide wheel 


we nt istrl 
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in Massey-Harris Quality Control 





2,900-TON 
HAMMERS 





“nail down” 
forging quality 
at 


Massey-Harris 


+. Quality that builds sales and customer satisfaction 


ay so much weight, strength and Fact 
size? even to torge small parts tory t 
The answer ts simpl when vou see for 
Massey Hart I ra 
These standards are rig con- 
sequently, spec cauions are exacting 
and ma n 3 letinite pattern of i t eve ‘ , 
accuracy so that f t ‘ j , Masser 
stablishes a degree of uni- the stec ; " “ans ; re aaa 
formits hat makes s bseq ent Opera- streng ‘ ‘ | hen in . - mot 
trons ‘ mor tt f And it 


means Det ! L I t be- 


THE MASSEY-HARRIS COMPANY 


cause « rt r ace \ ry step Quality Avenue . Racine, Wisconsin 


“- : - tr . e re P BRANCHES AT 
ont i 4 ! “ings at ' ' j 
actually starts with the bu 


M 


Mey lou bye on Mey 


America's Fa e Imple Yr 
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ee Red Brand Fence 
California Farmer < builds sales today 


“‘We like Red Brand Fence because our customers know it’s a 
quality fence. It gives them years of low-cost service.”’ That is 
the experience of Wm. Keller, of Geo. Keller & Sons, Quincy, IIL, 
widely known farm implement and seed dealer . . . long time 

Red Brand Fence dealer 


““Keystone’s strong radio and magazine advertising constantly 
reminds farmers of the advantages they get with Red Brand 
fence. And it reminds them of the importance of fence on 
their farms,’ Mr. Keller emphasizes 


“A good product aggressively advertised assures good sales today 
That’s what we get with Red Brand. That’s why we like it 


That's why we've featured it for years. But that’s only half the 
story of Red Brand 





MANY RED BRAND DEALERS ARE ENJOYING THE 
ADVANTAGES OF THIS EFFECTIVE MERCHANDISING 
PROGRAM. IT BRINGS IN NEW CUSTOMERS TO THEM. IT 








KEYSTONE STEEL 
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...Insures Profits 
for tomorrow 


**‘We’ve been in business here for 75 vears. We expect to be here 


for many years to come. But they won't be profi 
unless our farm customers make money 
That’s the way Mr. Keller looks at hi 

He wants it to continue earning profit 

an enthusiastic Red Brand dealer 

“The Red Brand Prac th il L ind Use Pros 
increase their income. It boosts their buying 
today. But tomorrow, and for years to « 

“IT can get no better insurance on profit 
have all the farms in my territory on 
Program. They'll be better customer 


And they Il kee p on buving Red Br il 





MAKES BETTER CUSTOMERS OF THE OLD ONES. IF YOU 
WANT TO BUILD SALES TODAY AND INSURE PROFITS 
FOR TOMORROW, WRITE FOR COMPLETE DETAILS 








& WIRE COMPANY occas 7 cine 
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Massey-Harris Produces 
New 60 Combine Series 
A NEW 60 COMBINE series is now 


according to the 


Racine, Wis- 


in production, 
Massey-Harris Co., 
consin 

Built in self-propelled, engine- 
powered and power take-off mod- 
els, all machines carry 56 sealed 
bearings, assuring longer combine 
life, lower cost operation and more 
time saved in servicing, the man- 
ufacturers state. 

The new Massey-Harris 60 Self- 
Propelled Combine cuts a 10-foot 
swath, features straight-through 
design and has a 28-inch cylinde: 
Chaffer and sieve are 2642 inches 
wide. The spring balanced, elec- 
trically operated table adjusts 
from a ground slimming 42 inches 
to a height of 33 inches. Both the 
concave and sieve are designed to 
adjust quickly and easily from out- 
side the machine. Speeds of the 
60 Self-Propelled range from .6 
miles per hour to 14.5 miles pe 
hour, Grain tank capacity is 35 
bushels. Power is supplied by a 
6-cylinder, 52 horsepower indus- 
trial engine. Drive wheels are 10- 
28 with a tread of 71 inches 

The 60 pull-type models also 
feature’ straight-through 
and are equipped with 
table which adjusts from 3 inches 
to 28 inches. The cylinder is 2! 
inches wide, chaffer and sieve are 
2612 inches wide. Rub bar or spike 
cylinders are available. The 25- 
bushel grain tank is auger unload- 
ed. Big 7.50 x 18 tires on bot! 


ria 
rida 


design 


a 7-foot 


pull-type models mean easy 
fields. Tread 


balanced 


ing even in rough 
width is 90 inches for 
weight distribution less sid 
draft 

The engine-powered 
machine is driven by a 4-cylinde! 


98 


pull-type 


31 horsepower, water-cooled en- 
gine. Free literature on the new 
models is available from the man- 
ufacturer 

o 


Ford Names Appointees 
for Manufacturing Dept. 


RALPH E, HUNT, general manu- 
facturing manager, Tractor and 
Implement Division, Ford Moto: 
Co., announces the appointment o 
an assistant general manufactur- 


ing manager and four manufactur- 
ing department managers 

A. E. Carter, formerly manage! 
manufacturing engineering depart- 
ment, has been named as assistant 
general manufacturing manage! 
3efore joining Ford in August, 
1953, Carter was manager of the 
manufacturing department of 
Dearborn Motors. Prior to. that 
time he had been works manag 
for a division of Motor Product 
Corp. and was with Nash-Kelvin- 
ator Corp. for 20 vears 

Lyle W. Blanchard has been ; 
pointed to succeed Carte 
Ford since 1950, he has been 


A. E. Carter 


uperlni 


scoonea 


planning 
named manag 


department 


Lauson Introduces New 
Lightweight Engine 


IN ANNOUNCING that 
lightweight engine 
market, “Chuck” 
manager of the 


now 


Hamil 


division, of The L 
Holstein, Wis tat 
lightest engine of 
produced in the company 
history 
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“Running Water’ — the new cartoon 


character created by The Deming Com- 


pany—appears in national advertising, 


direct mail folders, booklets and win 
dow streamers —all planned to help 


you sell Deming Water Systems 


Farms, rural homes, cottages, tourist 
courts, rural restaurants and service 
stations are your markets for the com 
plete line of Deming Water Systems 
“Running Water” is the biggest helper 
everywhere . . . in more ways on all 
days at least cost with dependable 
Deming Water Systems. Ask your dis- 
tributor, or write us, for FACTS on 


why it will pay YOU to 


RURAL HOMES 


~ 


, 


7 


ake 5 | 
(uni tem Ft 
i gl RE 


TOURIST COURTS 


SERVICE STATIONS 


DEMING 4 amGe Le’ 








THE DEMING COMPANY * 519 BROADWAY * SALEM, OHIO 
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rom tree loating pickup 


a 


A 





INizw [DEA givec you today's most 





WNew [pea 


T-6 


Twine-Tie 





with two twine boxes 
holding two balls each 


P.T.0. or 
engine drive 


Show your customers baling at its best the new 
straight-thru baler by New IpEA. Its exclusive design gives 
cleaner pick-up, easier loading and gentler baling. Rug- 
ged construction keeps it in proper alignment—gives 
extra years of service. The pick-up yields easily over 


rough ground ,. . has large diameter to reduce possibility 


al, 
“« 


Straight-Thru Design is Exclusive 


with New IDEA. The straight-thru_ prin- 
ciple found ONLY in New lota balers greatly 
simplifies the machine, cuts friction loss and 
reduces wear and tear . . . makes the ma- 
chine more compact so it's easier to handle, 
easier to store. 


Straight-thru design 
saves leaves 


of picking up stones 


NEw 
t 
t 
M 
Wire-Tie 


[DEA 


with four double 
wire boxes eliminating 
rethreading 
P.T.0. or 
engine drive 


Gentle hugging action forms uni 


form bales which are delivered by an adjustable hinged 


bale chute at wagon level, or flipped into the field 


cleaner pick-up to easier wagon loading 


From 


New IDEA does 


an all-around better job which means more sales, faster 


turnover and bigger profits for you. 


Pull-type plunger 
for compact design 


” : 


Free-floating pick-up sweeps 
windrows clean, avoids stones 


Inclined bale chute for 
easy wagon loading 


~ 
+ S Beet 
alt Pad A 
eas 
a ~/ No rethreading 


skip tripping 
double tripping 


_— 


4 > 
* 
Ww 


P.T.O. of engine drive 





tO load -height bale del ivery... 
allvanced automatic balers 


Big 
Capacity 


The new T-6 twine-tie and 
W-6 wire-tie balers have 
capacities up to 8 tons an 
hour—1,200 bales a day for 
the W-6 and 1,400 lighter 
bales a day for the T-6. 





| 


| 


| 





R. B. Lourie, Retired 
Deere Veteran, Dies 


2 


R. B. Lourie 





New Holland Receives 
Public Relations Award 


THE AMERICAN Public Relations 
Association presented the top na- 
tional agricultural public relation 
award in the country to New Hol 
land Machine Co., New Hollan 
Pa., at a recent luncheor 


siltmore Hotel, New 


J. E. Drew, awards chairman of 
the association, made the presen- 
tation to H. Joseph Hull, J: 
(shown in photo at right), man- 
ager of advertising and public re- 
lations. The award, a silver anvil 
symbolic of the forging of publi 
opinion, recognized New Holland's 
efforts to promote grassland farm- 


ing 
® 


MM Adds Two Implements 
to Farm Machinery Line 


TWO NEW implements have been 
added to the line of farm machin- 
ery manufactured by the Minne- 
apolis-Moline Co, One implement 
is a pick-up disc harrow designed 
for three-point hitch operation and 
designated as the GO (top illustra- 
tion); the other implement is a 
two-way, roll-over gang plow 
called the TW (bottom illustra- 
tion ) 

In addition, the firm announced 
that its RC rotary hoe has been 
adapted for three-point hitch op- 
eration 

The GO is a double-cut dise har- 
row with a rigid one-piece welded 
frame of tubular steel. This har- 
row is available with either twenty 
18-inch discs to provide a six-foot 
soil cut, or twenty-four 18-inch 
discs for a seven-foot one-inch soil 
cut 

Both the front and rear gangs 
of the GO have independent angu- 
lar adjustments. Company engi- 


neers state that the gangs may be 


adjusted to any desired angle set- 
ting from 15 to 25 degrees fo: 


creased penetration as well 


102 














Lilliston Opens Waco 
Warehouse, Sales Office 


THE Waco, TEXAS warehouse for 
Lilliston Implements will serve 
southwestern Roto- 
Speed cutters and Lilliston pea- 


dealers for 


nut combines, according to an an 
Phillips, 


vice-president yf 


nouncement by John T 
Jt executive 
Lilliston Implement Co., Albany 
Georgia 

The new warehouse and sales of- 
management ol 
officially 


fice, under the 
James M. Culpepper, 
opened May ] 

The new facilities will special- 
ize in handling dealers’ require- 
ments of Roto-Speed rotary mow- 
ers and stalk cutters and Lilliston 
peanut harvesting equipment. Of- 


gh turning, mixing and pul- 
g of the soil and trash. The 
rear gangs also may be adjusted 
laterally a total of seven inches, o1 
three and one-half inches on each 
side. Scrapers are 


tandard equipment, cut-away 


supplied as 


James M. Culpepper 


warenouse 


Salle St., W 


discs are option 


The TW or “Tumblebug” plow 
is a two-w: ] plow 
that replace model TK 
Engine¢ 
features 


tained bi 
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Here’s why you make 
extra profits as a BUTLER dealer 


=~ 








aL: 





a 
We, Le 
Warne FR . * - bs 
{ . ; — 
. . * us ae . 
4 -_ —at > wy 4 = ie ~ ae, ra & 
You sell safe, clean grain storage! Butler steel 
grain bins give your cust 


per year. With 1,000, 2,200, 1,330 and 3,276-bushel 
capacities, you can sell Butler bins to match the grain 


storage needs of every farmer 


— 


mers weather-tight, rodent- 
proof storage 


at a cost ol only a tew cents a bushel 


7 


“a> Jaab 


You sell a complete grain conditioning system! 


er 
' 
V} 


k 


You sell fast, easy grain handling! But! 
shee endl ain The 
B itler } 


Send this coupon TODAY 


® For prompt reply, address office nearest you 
Se) prow BUTLER MANUFACTURING COMPANY 


929 Avenue W Ensley, Birmingham 8, Aicboame 
Manufacturers of Oil 7394 East 13th Street, Konsos City 26, Missour 
Equipment + Stee! Buildings 
Form Equipment + Cleaners 


Equipment: Special Products 


ness Mail ( 





Stock Control Wins 
Profits from Parts 


(Continued from page 81) 


“A good parts department is the 


very heart of dependable mainte 
nance of farm 
Robert Cornell. 
farm equipment 
company. “Having parts in stock 
when a customer wants them is the 
of good 
service leads to sales. A 
card system certainly is one way 
of having both slow-moving and 


machinery, aid 


service, and good 


reliable 


basis 


manager of the 
division of the 


fast-moving parts In 
times.” 
The company’s $30,000 


from sale 


about a 20 percent gain over the 


previou yeal 
In thi 
there l a card for 


each card is recorded the 


parts control system 


number, list price and cost price 
bin location, description 


equipment it is used on 


stock at all 


volume 
of parts during 1953 was 


each part. On 
parts 


and the 
Addition- 
ally, each card has columns for the 
date of the order, quantity, amount 
received, number sold, and balance 
on hand. At the top of each column 





Why So Many Dealers Sell 


Multi-Purpose 


Wood's Rotary Cutters 


UNUSUAL PARTS POLICY 

Wood's Cutters are built to last. And 
they do--longer than competitive 
makes and under harder use. If a 
part fails, as one will occasionally on 
ANY machine, our attitude is 





* 9 Models From 42” to 114” Cutting 
Swaths 


* Hydraulic Lift and Drawbar Types 
% Adjustable From Ground to 14” Height 


* Mow, Shred, Clip, Mulch—4 Machines 
In One 


* 3/16” Boiler Plate Blade Protection 
* Forged, Heat Treated Blades 


* Universal Joint Drive Has 50 Horse- 
power Capacity to Handle Largest 
Farm Tractor Power 


* Triple “B” V-Belt Drive 
* Highly Maneuverable in Close Spots 
* 8” or 15” Wheels 


* Overlapping Blades 











WE ARE TO BLAME 


We feel no part of the cost should be 
unloaded onto the dealer. So. 


WE PREPAY FREIGHT ON 
WARRANTY REPLACEMENTS 


And we gladly accept shipping 
charges on defective parts sent to 
us for examination 


WE DO THE ADVERTISING 

It is also a basic belief of ours 
that THE CREATION OF CON 
SUMER DEMAND IS OUR JOB 
—not our dealer's. It’s his job to 
make his store the place where farm 
ers like to trade; to create confidence 
among his customers in ALL the 
products he sells. His advertising 
should be designed to accomplish 
these results, rather than attempt to 
build demand for our rotary cutters 


AND THE PRODUCT IS RIGHT 
Ask any dealer who handles Wood's 


Rotary Cutters. He'll tell you there's 
no finer line of cutters made; that 
the cutting widths from 42” to 114 
in hydraulic lift and drawbar types 
with one, two or three blades give 
him the best chance of matching 
each customer's specific need; that, 
if anything, Wood's Rotary Cutters 
ire overbuilt to insure long life and 
low maintenance cost. He'll also tell 
you they're priced right~—compet! 
tively, but with a good margin of 
profit for him 


For More Information, Write, Wire, Or Call Collect 


WOOD BROTHERS MFG. CO. 


17406 South 4th Street 


° Oregon, Illinois 
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space 1S provided for recording 
total sales for each year, so that 
comparisons may be made from 
season to season. 

When a customer calls in for a 
part needed for a binder, for ex- 
ample, BF650, the B file is pulled 
item card located by number and 
current balance found to be “2 
The customer can be told im- 
mediately that the part is in stock 
The parts man does not have to 
lose time by first locating the bin, 
then checking to see that the 
needed part is on hand 

“It means that when a call come 
in, we don’t have to run back and 
forth between the counter and the 
shelves, and keep a customer wait- 
ing here or at the other end of the 
said Cornell. “We can 
give faster, more reliable service.’ 


telephone,” 


Maximum and minimum quanti 
ties of each part are based on sales 
during previous With an 
accurate knowledge of fast-moving 
parts every precaution is taken to 
assure that there will alway 
ample supply in stock 

When quantities reach minimum 
allowable levels these parts are re 
ordered by the company book 
keeper automatically, saving Man 


ager Cornell a good bit of time for 


seasons 


be ar 


other duties 
Usually 
to the cards every afternoon 


sales tickets are posted 
Dur 
ing the height of the season in June 
as 300 tickets 
12-20 items 


and July as man 
with listings of fron 
may require posting. This takes 
from two to three hours. Also 
tock orders of merchandise re 
ceived must be posted about every 
two weeks. After parts packages 
have been opened and the package 
slit checked 
postings are made on the control 

According to Cornell, thi 


SC a 


against contents 


| . } , ™ 
take a couple of hour 


1 with only 30 minute 


1954 





» greates 


nell continued 
ventory at the end « 
is a real time-sav 
take inventory 


than 


riot 
Aigiti 


’ 


Self-Propelled Combine 


? 
f 
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There 


(_AMPBI 


pected 
r (_AMPBELI 


i 


it on 


y our 


If you 


disp! 


AM-PAK 
Merchandiser 


initormatior 


ching Disy | 
iobber can give vou complet 
prefer, write direct 


CAMPBELL CHAIN Company 
CHAIN 
Main Office, York, Pa. + West Burlington, lowa 
Secramento, California 


Portland, Oregon 
Mokers of Famous CAMPBELL Lug-Reinforced TIRE CHAINS 
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Massey-Harris Appoints world. Born in London, England idvertising budget 


Thomas Vice-President me oc the compe , mat time 
1915 ile ind ’ 

H. H, BLoom, president of Th: In addition to his present ‘ et ) ) 
Massey -Harri Co., has announced ew position nvolve ll- Gene il Motor ) ( 
the promotion and appointment of ect responsibility in working wit! nance | ne! W D 

( elat el 1 Alge ) Elect 
1 i¢ I ocia k 
{ ‘ ‘ itte M cl al 
‘ 


Harwood to Head Ford 
Sales Administration 


J ALLEN HARWOOD I B 





» ( nf I \ 
George H. Thomas L9O Ha d | erver 
tn ‘ Pa Sales De- 
George H. Thomas as vice-presi- partment 
dent in charge of administration From 1947 to 1953, he wa 
of the company sociated with Dearborn Moto 
Thomas is well qualified for the former national marketing organ- Harwood atte ( é 
position, having served the com- ization for the Ford tractor and Commercial C ind Uni- 
pany in many important executive Dearborn farm equ é yf De 
capacities in different parts of the istant parts sales manager and announcem«s 








Soil Loamy ? aia 
IRE” built Sweeps, Shovels, 
Or Sandy? Teeth, Steels, Furrowers. Hoes, etc 


\ 0 R k 9 are specifically designed to mee 
~ r oc y: every cultivating need a pat 
tern guaranteed to give top per 





tormance regardless yf 


dition of the land 
' 
It is the line that makes 
t\ business better the first 1 


Sade Tillage Tools are Custom Tillage Tools 
Made to Fit “x; Cultivating Need! 








\ it Pays to Sell the Line with 
- Ready Trade Acceptance! 











mmm 1840 1954 
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“If our executives 
did not read 
BUSINESS 

PUBLICATIONS 

I°d consider them 


unfit for their jobs” 


Col. Willard &. Rockwell, 


“We feel the same way about our sales manage 
Colonel Rockwell continues, ; Wi CN prec 


know what Is being printed in the business publ ca 


hey ire’ 
nation about 


tions and to guide themselves accordingly. Further, eting trends, 


we ask our salesmen to keep our home office informe rice and distribution changes through the advertising 


about the comments of our customers on business as wel s the editorial pag e Busine Pres 
periodicals 
Like Colonel Rockwell, other business and protes 


NiplP 


For a United Business Press 


NATIONAL BUSINESS PUBLICATIONS, INC. 


1001 FIFTEENTH STREET,N.W. + WASHINGTON 5,D.C. «+ STerling 3-7535 


invihing to 
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ated from 1947 t 1949 


Root-Lowell Announces é ( . 

Portable Power Sprayer eres. eee eee 
company fo! 1954 were 

Col. Robert 


and eneral 


A NEW 10-GALLON power spray- 
er, the Roll-N-Spray, is announced = 1irm 
by the Root-Lowell Corp. The : 7 ber Morse, J} 
portable sprayer is said to be ideal ‘raig, \ 
for home-owners who want to 
spray lawns and gardens or for 
small farm use 

The Roll-N-Spray develops con- 
tinuous high pressure and delivers 
up to 1!2 gallons per minute. It i: 


vice-president - railroad 
W. Stolte, vice-president- 
Stoddard secre- 


‘ 


suited particularly for spraying 

flowers, gardens and shrubbery tary; L. R. Ga » director of 

and with a special 4-nozzle boom personnel; and E. T. Sandeen, as- 
ecre \ 


is used for lawn spraying istant secretary 
7 


Duro Co. Releases 

Se eee a ee New 38-Page Catalog 
le “xport lV1 “W ra 

Still later he was a membe! the THE Duro Co., Daytor 
organizing stati ot Fairbanks- released a nev 
Morse de Mexico in Mex ‘it trated 38-pag 
In 1951 he became general sales 4 pictures ¢ 
manager, following a s t ng of the firm 
regime as manage! r the sOS l system 


Angeles branch whe! 


Massey-Harris Announces 
New Front End Loader 


THE NEW 40 front end loader loads. Lif 

I designed to lift a load of 600 channel steel 

t rolls easily on large rubber- pounds to a height of 6 feet 8 ie ‘Ganseeieed 
tired wheels, the manufacturers 


t? Y Y t 


' } ful ' inches is being manufactured now heir Depth-o-matik 
State las ; owe ngine i . Dp ‘ 
- a oo by the Massey-Harris Co., Racine, ires accurate, po 


pump, and convenient discharge Wisconsin control and the 40 hook 


tix 


; 


equipment —_ The loader. desiened fos 
The Roll-N-Spray is available ‘Dp lain P 
. hs firm’s Pony and Pacer tract 
from Root-Lowell dealers, Further , 
a 4-( ub foot bucket and 
all-welded steel construction 
V-type braces from the 


information may be obtained from 
the Root-Lowell Corp., 445 N. Lake 
Shore Drive, Chicago, ILlinois. 


* 


Cuneo Elected Sales VP 
of Fairbanks, Morse Co. 


J. A. CUNEO, who for the past 
several years has been general 
sales manager of Fairbanks, Morse 
& Co.. was elected vice-president 
in charge of sales, and Robert B 
Craig, formerly assistant to the 
president, was elected a vice-pres- 
ident with his headquarters in 
Washington, D. C. at a recent 
meeting of the board of directors 

Cuneo joined the Fairbanks- 
Morse organization in 1929 as a 
field engineer representing the 
company’s Export Division, during 
which time he traveled in the West 
Indies and in Latin America, He 
was later manager of the Havana, 
Cuba branch, and in subsequent 
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SERVICE 


SHARES 


CAPPtNTERSvinie, |! 
v.S.a 


Patterns are available for 
practically all plow s, listers, 
middlebreakers in No. 1 soft 


center or No. 2 crucible steel 


FULLY 
GUARANTEED 


AS TO QUALITY, 
FIT, AND 
FINISH 


of the highest quality obtain- 
able. Send today for catalog. 


STAR MANUFACTURING COMPANY 
DIVISHOIN OF ILLINOIS IRON & BOLT’ CO 


CARPENTERSVILLE, ILLINOIS, U.S. A. (EST. 1873) 








+ Make ¢ al 


of AN 
Tractor Seat: 


Sell your customers REAL { 
comfort plus rugged 

good looks AND economy 
with this practical — = 


durable Cushion 
So easy to tie on 


Adjustable to fit 
any tractor seot. Y 
—_ 











FOAM RUBBER 
TRACTOR CUSHION 


COVER OF PLASTIC-COATED 
FABRIC—WATER RESISTANT! 


TODAY from your le 
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DON'T 


PLACE THAT 


You Check the Facts on 


CARLON PLASTIC PIPE 


ree) 
£ 


SUE Sug the Pipe with the Strife f 
% : 
cADhOn 


* CARLON PRODUCTS CORPORATION 
Pioneers in Plastic Pipe 
10300 MEECH AVENUE 7 CLEVELAND 5, OHIO 


1999-CI MANUFACTURING PLANTS IN OHIO, COLORADO, N. CAROLINA, 
OREGON, TEXAS AND ONTARIO 
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performance charts are included 
also, together with ejectors, well 
cylinders and accessories 

The new catalog covers deale! 
sales aids, newspaper mat 
and advertising literature avail- 
able to the trade 

Requests for the catalog should 
be directed to Mr, Carl Brower, 
Director Market Development, The 
Duro Co., Dayton 1, Ohio 

- 


We Cut Expenses 


ervice 


(Continued from page 82) 


customers had been expecting 
throughout the years, and getting 
I set out to plug that leak 

In Clarendon, my dealership is 
the only one that will send a man 
into the country for service. Some 
of my competitors don’t even have 
a service department. So my busi- 
ness was built largely on parts 
and service, but I haven’t been 
getting paid for a lot of service 
We have a reputation for being 
a service institution, but it reached 
the point where customers ex- 
pected service free. 

For example, I sold a power 
unit for a water pumping job. The 


unit had not been in service very 


long until the customer called me 


and wanted me to send a man out 
to his place 22 miles to I1x 
a water leak. When he described 
h trouble to me, I told him he 
could fix that leak just as well as 
my man could and that I couldn’t 
afford to send my man out there 

That’s the way it’s going to be 
from now on. We are through giv- 
ing all sorts of free service all 
over Donley county. From now on, 
when a sale is made, we will show 
the customer the warranty and 
make sure that he 
what the warranty calls for. W 
will make certain, too, that the 
customer understands that his free 


understands 


service stops when the warranty 
expires. There is no point, as I see 
it, in building a business on parts 
and service if you don’t get paid 
for service you should be paid for 

Abiding by that policy, I esti- 
mate, will reduce expenses an- 
other $1,500, at least. For it is 
quite possible that I have been giv- 
ing away that much 
nually. And if, this year, I should 
get paid for $1,000 worth of serv- 
ice I have been giving away in 
the past, that would actually make 


ervice an- 








Birmingham 





MR. DEALER we want YOU to Distribute 


The SOUTHLAND Implement Line 


3-POINT MOUNTED SPRING - SPIKE & DISC HARROWS 
MOLBOARD - DISC and WHEATLAND PLOWS 


1-2 & 4 ROW SPRING OR TRIP SHANK CULTIVATORS 
NO MIDDLEMAN, Here's YOUR Chance To Receive 


DISTRIBUTOR DISCOUNT 


Exclusive Only One Dealer Distributor To An Area 
YOU NAME YOUR OWN PROTECTED TERRITORY 


This is your opportunity to make 1954 your Best and Biggest Year, 
while sales volume is dropping for other dealers. 


ALL SOUTHLAND Implements are fully adjustable. 


All our harrows are made to float with the ground contour. 


SOUTHLAND is the only low priced line having all the best operating 
features, plus greater strength and longer life. 


UNCONDITIONALLY GUARANTEED against wear or breakage from any 
normal operating hazard for six (6) months after retail sale. 


SOUTHLAND IMPLEMENT 


709 9th Street North, Birmingham, Alabama 


Alabama 











a difference of $2,500 between 
what went out and what came in 

Meanwhile, I have improved and 
system 


inior- 


expanded my bookkeeping 
that I can get accurate 
mation on the busine fr 
to day. I have 
yet on what tl aving will be 
in that departmen if any 3ut 
set up 

with a view to handling more busi- 
ness through the shop. For shop 
work and parts are going to have 


ym day 


rmation as 


my accounting procedure 


to sustain the busine 

get rain, minus hail 
Formerly, my 

arranged. It could receive only one 


Waiting 


OO! ly 


service job at a time 
had to be parked out 
The building is not large, 
75 by 85 feet and the hop 
housed in an extension, 20 by 75 
feec. This shop extension had to 
be heated and lighted. We moved 
the shop into the main building 
where it now occupies larger space 
that affords room for three stalls 
instead of one. If the shop gets 
to a certain point on a tractor 
overhaul job, for example, and 
meets with unexpected delay, then 
its attention can be devoted to a 
waiting job in an adjoining stall 
Doing this remodeling, rearrang- 
ing the office, painting the inter- 
ior and treating the concrete floor 
in the shop cost about $400. Some 
of it will come back to me in the 
form of savings on utility bills 
The main building must be heated 
and lighted anyhow, but we no 
longer need to heat or light the 
extension 
I would not attempt to forecast 
the extent to which my prepara- 
tions for more shop volume will 
be justified. After I had made all 
these changes I was somewhat con- 
cerned about them and wondered 
if I had done the right thing 
Then, in the early part of Feb- 
ruary, when I was still president 
of the Tri-State Hardware and Im- 
plement Association, it 
necessary for me to go to Amarillo 
on association business. And in 
Amarillo this association work 
took me to all the branch houses 


became 


of farm equipment factories lo- 
cated there 

This trip put me at ease and, 
in fact, fully justified my judg- 
ment in economizing and prepar- 
ing to sell more parts and serv- 
ice. For in all but one of the branch 
houses in Amarillo where every 
major factory is represented — 
management was expecting deal- 
ers to depend on parts and service 
for between 65 and 90 per cent 
of their business this yea! 


SOUTHERN FARM EQUIPMENT Section for JUNE, 1954 





- : 
. SPIRAL 
BE 00a GRAIN LOADER 


Models and Prices 
to Meet All Your 
Trade Requirements 


Model ASO. famous Flex 
ed ve Bazooka with motor 
mounted iow Best a!! our 
pase suger Sectional tube 
fo any practical length 


Economy priced Mode! 8 SO 
wth cove spsiedie 
mote mount cabie host 
20 and 26 foot lengths Best 
buy « the low priced fed 


AS LOW AS $221.50 


Bazooka truck unit 
with swwel brackel 
adjustable engine 
mount and stub shaft 
for drag auger 14 6 
70 ft. fued lengths 


Featuring 3 Models Illustrated 
Plus High Elevation Unit and 
Upright ae for Permanent Installations 


> oa * 
lifferer 


AS LOW AS 
$159.50 


AS LOW AS 
$69.50 


Distributed by 
IMPLEMENT SALES CO 
3455 £. Ponce De Leon Ave 
Decatur Georgia 
McNEES SALES CO 
140 West Diwe Ave 
Memphis lennessee 


} leve Pp @ good grain auger 
h the Bazooka line 


New, Liberal Dealer Discounts. Write for Details. 


Jayhawk Farm implements Since 1903 . . Dept. 8-202 Salina, Kansas 





There’ve Been Some Changes Made! 


NEW IMPROVEMENTS GIVE 
FROST-PROOF MODEL-8 
COLUMBIANA CAM-LOCK 
HYDRANT ADDED SELLING 
FEATURES! 





| NEW CROSSHEAD SET SCREW! 


Size increased for easy a adjustment with 
standard wrench. Securely locks valve 
adjustment 


Easily adjusted with any 
standard wrench 


3 IMPROVED PACKING 
GLAND WASHER! 


a> 
\>. 
2 IMPROVED PACKING GLAND NUT! it> 
wh 
= 
——_— 
Specially treated—designed for 
positive sealing 
& ENTIRE VALVE ASSEMBLY = 
CHANGED! 


Specially treated, double rubber cup valve 
construction. No weoter loss through drain 
ort when valve is open. Easy to replace 
ntire new valve assembly shipped trom 
~~ ¢ installed in minutes. No valve 
assembly adjustment by user 


paveetigate this newly designed Columbiana 
Model.- Cam-Lock Hydrant now! Ask your 
distributor about it! 


d 
he 
al 


MANUFACTURED BY 
COLUMBIANA PUMP CO.) \ye 
COLUMBIANA, OHIO, U. S. A. 





BOOTH NO. 559 
NAVY PIER « CHICAGO 


pe Aeltscn 


ROTARY 
CONCRETE 


Only Thru 
Hardware 
Wholesalers! 


TUNGSTEN 
CARBIDE 
CUTTERS 


* Silent Salesmen” to boost your * Longer shanks may be added 
sales! Attractive plastic display- to drills *s” and larger. The 
ers and handy kits are available shank screws into body of 
without cost the drill 


ROCKET CONCRETE DRILL CO. 


P.O. BOX-X, DANA POINT, CALIFORNIA 
Warehouse Stock, 9-South Clinton Street, Chicago 6, Illinois 
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Sell the C ompost Grinder 
THEY ARE ASKING FOR ,«@, 


MODEL 4-EV 
WITH — 


DETACHABLE 
ELEVATOR 


duertised 


he Wationally 74. 
W- W COMPOST GRINDERS 


the leading fr and soil shredder in 

ww mpost er that will screen, shred, or 

compost moterio 

compost, or other 

3} advertising in 

ng publications has ready 3 th is. It's @ good money 
er in off seasons 


LIBERAL DEALER 





DISCOUNTS 


SEND 


THIS COUPON 
FOR COMPLETE 
INFORMATION — 





W-W GRINDER CORP., 
DEPT. 21, WICHITA, KANSAS 








e 


B 


Bassick ¢ 

Bernz Company 
Bethlehem Stee 
Bettis Corp 
Bevin-Wilcox 
Boker & Oo., In 
Bristol-Horton 
Brown Oorp W 
Butler Mfg. Ox 


an 

arlon | 
ase Lo 
hampior 
Jhapman 
Jhattanoog 


lumbiana 
solidates 


Davis Company, H. b 
Dayton Pump & Mfg. | 
Dazey Cory 
Decatur Pump Com 
Deere, John 
Deming Company 
Dempster Mill Mfg. (« 
Diamond Calk Horses 
Oompany 
Dicks-Pontius Co 
Dietz Company, RK. FE 
Draper-Maynard Company 
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IT’S THE STEEL 














{CRUCIBLE 
Tn steetwating AGRICULTURAL STEELS 


REZISTAL STAINLESS © REX HIGH SPEED * TOOL * ALLOY 
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that gives 


LaBelle dees 


superior discing 


qualities 


its why 
-for only LaBelle dise 
who control 
with the same skill and 
nad other 


half-century of «¢ 


LaBelle 


iBelle solid 
nee Phe 
tim plow 


chithons 


\ voor anor 


ad 
Please send me a copy of Soil Improvement with 
Crucible Agricultural Steels 


EL * SPECIAL PURPOSE STEELS 
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ENGINES Help Sell 
the Machine 


this Ad Appears in: 
\dneteen Vegetable Grower... April HEAVY.pury 
ee ~ ENGINE 


Capper's 
Country Gentleman May 


> Performance Features 


Progressive Farmer 
Successful Farming July 
Western Fruit Grower June 
Country Guide March 
March ‘ - 
» - TROUBLE-FRee ALL 
- WEATHER 


Farmers’ Magazine 
Le Bulletin des Agriculteur March 
- AIR-COOLING . 
a “ No fia . 


™ machi, ° 
the Power hee on 'S any better th 
Cooling F Crives it, A . on 
is : : } ba ier ql] Operate nd effj ent 
Oa _ , rear? ¢ - neo IND cx 
Farmers, everywhere, are us ? able mc, 8? first essential wait’ 
% »OWer!l A '] : $10 depen 
J in . °rge cap 
‘ fe the flywhee!} of ¢ [Pacity fon cast 
, ine of every w as 
Pr . y $ r 
Ovides trouble-free cof” En- 
COling ev 
en 


ing Wisconsin Heavy-Duty 
: in ti 
12 Most extreme tempe; 
*ratures, 


Air-Cooled Engine- powered — 
equipment. They're also read Ne TAPERED a 
: " ‘ ER B 
ing about the features that ~ BOTH END EARINGS AT 
& S OF CRANK 
¥ : er . The SHAF 
make Wisconsin Engines , a Me self'cleaning file-hard | : 
> : P uP a load + arc €aring 
most popular. ' fg. ine Of either halos bon Permitting the 
Girec _ ~ De 
i conn ne fear of damagin Crankshaft 
ing rod bearings Th 
° 's 


does 


Why not use this already 
te ? away with 
bearing » the need for Qn outbo i 
ard 


established prestige to 


make your selling job : 
——- . — HIG 
easier? When customers ios H TENSION, ROTA 
: , : OUTSIDE MaGne RY Type 
come in looking for com Positive « TO... 
ar drive j 

bines, balers, elevators, shaft assures stead, ee! from cam. 
| * : J at all times Th ady Niform j snitins 
garden tractors or other | teniently mounted or rlete unit is a 
- : Ne engine ¢..°.°" the OUTSipE 
Wisconsin-powered | —-, _ Weathonen’s for easy occonn 
4 Z dust Equ ae: agains+ Moist Dility 
° let the - for quicke, ee with Impulse c “ and 
[ier starting ¢ ous 


equipment 
WISCONSIN ENGINE help Posit; tall seasons, 
, on VE, PUMP-ciRcy: 
. BRICATION ATED 
the sound basis that no = single cylinder ade ! 
| lated le tode! AEN) have With excep. 


sell the machine — on 
Nave Pum, 


machine ts any better | ‘EN 
| and m,,|s SA system. 4 Cu. 
than the engine that ; individ, jreylinder mod, Model AEN 
: Gual o P Pump 
3 r . ING rod 00 €am to o " cn 
4 by Oil sprn a" e lyt ocr 
thorough },,..-° ) im a ¢f 


runs it. 


Ning and long 
’ engine |jt 


Wisconsin Engine ad- | ® These are a Plete and 
iia 2 | ENG) me of the reaso, Ge _ Smooth-run 
vertising in leading Steen PoweR” ham ba Why it pays to so. 
nt deale vy ne ecily “Wis 
farm papers tells your Fees Ond write fo, 4. farm equipmeny CONSIN 
- free Aescrips ; See your me 
customers why these ve literature. 
engines deliver the 
most dependable 


power service. 
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MOTION DISPLAY «cet the purchase of 
POPULAR MIRRO ELECTRIC PERCOLATORS 


YOU GET FREE THIS $10.00 Electric-Motion, Shopper-Stopper Display Fixture with dea! 

YOU SELL Five Fast-Moving, Completely Automatic MIRRO-MATIC Electric Percolators and One 
Best-Seller MIRRO Electric Percolator | 

YOU MAKE $26.16 on the Deal Items Alone—FULL 36.69% MARGIN | 

YOU KEEP This Valuable Display Unit That Will Go On and On Making MORE Money | 




















ary 
ig, Handsome mahogany veneer display is skilled cabinet work 


os Guaranteed by 


< 












Good Ho: , 
% ae atits best. lt nique, ¢ lock-tace action powers d by a fl ishlight 
eee battery motor, costs only pennies to run. Complete setup takes 
'” I ‘ j } < if iK« 

Rae Ol Up less than one square foot ot Counter space Actual display Z PAY from 
PARENTS * ® dimensions only 23°°x 8 x § 

=e 1A¢ 

“4 a7 






AI99M MIRRO Electric Percolator Deal MIRRO 


Dealer Price* Retail Value* 










1 Only A10M Display Stand FREE m — 
2 Only 101M 4-cup Polished MIRRO-MATIC Percolators $12.60 $19.90 Vabkber 
2 Only 102M _ 8-cup Polished MIRRO-MATIC Percolators 15.84 25.00 A ; ' 
1 Only 112M _ 8-cup CHROME MIRRO-MATIC Percolator 12.00 18.95 
1 Only 122M 8-cup MIRRO Electric Percolator 4.75 7.50 

TOTAL $45.19 $71.35 
Shipping Weight A99M Deal: 201% Ibs tincludes 5% Excise Tox 







Prices slightly higher in West 


















ALUMINUM GOODS MANUFACTURING COMPANY MANITOWOC, WISCONSIN 
FIFTH AVENUE BLOG NE WwW YORK 1 MER HANI st MART CHICAGO sa 
WORLD'S LARGEST MANUFA TURER O Ff ALUMINUM COOKING UTENSILS 












SOUTHERN HARDWARE for JUNE. 1954 


Ingersoll 


XTRA LITE 


Shovels 


Only Sz Pounds! 


Re-order No. Stamped on Socket! 


@ So light, so right, so easy to @ Blades made of Ingersoll's 
handle famous Tem-Cross steel — 
, ; guaranteed not to split or curl 

@ Hollow back design is extra ee 


strong—blades specially heat Tne 

weated for added strength. point models available with 
@ Re-order No. stamped right Dee or Long handle 

on socket. Saves time—elimi- @ Handsome aluminum finish 


nates errors. on blades 





EXTRA STRONG! 


Weight test proves 

ruggedness of new 

Ingersoll Xtra Lite 
Shovels 





WRITE TODAY FOR FULL DETAILS 


INGERSOLL STEEL DIVISION 


Borg-Warner Corporation 


NEW CASTLE - INDIANA 





